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yYESTERN (JNDERWRITER 


CG WITH WHICH IS COMBINEDB] AC K**°WHITE ESTABLISHED 1890 
Published Weekly and Covering the Middle—West. 


THIRD YEAR. CINCINNATI AND CHICAGO, THURSDAY, SEPT. 7, 1899. $990 Fer Xeer. 


he Leading Fire Insurance Com ny o America. INCORPORATED 1519. 
The “ : pany of A : CHARTER PERPETUAL. 


AITNA INSURANCE CO. 


E. O. WEEKS, Vice-President. 


Salta. KING, Secretary, WM. B. CLARK, President. HENRY € REES, } Assistant Secretaries. 


IP — IP, 


Cash Capital, - - - §$ 4,000,000 00 S S oe Northwestern Branch,) WM. H. WYMAN, Gen’l Agt. 


Omaha, Neb.) W.P.HARFORD, Ass’tGen’l Agt. 





Cash Assets, - - - 12,627,621 45 = 

Total Liabilities, - - 3,818,774 70 Pacific Branch, | BOARDMAN & SPENCER, 
San Francisco, Cal. } General Agents. 

Net Surplus, - - - 4,808,846 75 h. 

Losses Paid in 80 Years, - 83,197,749 32 . Intand Marine ) CHICAGO, ILL., 145 La Salle St. 


Department. } New York, 52 William St. 


Western Branch: 


tna Building, 413 Vine St., KEELER & GALLAGHER, General Agents. 


Protect Your Canutiiliiaabe Protect Yourself 
By giving them CONTINENTAL Safety Fund Policies. By representing the CONTINENTAL. 
Secured by net surplus of over three and a quarter millions of Does not write over the heads of its agents. 
dollars. Has no “‘Annexes.”’ 
Steadfastly protects its loyal agents against dishonest or unfair 
Important advantage of inspection by experienced men. practices. 
Prompt attention to adjustments ensured by organized force of Will make a commission arrangement, sharing with you the profits 
traveling men necessitated by the Company’s large business. of your agency. 


Liberally furnishes timely advertising matter. 
Gives you the privilege of writing Tornado Insurance. 
Has a fixed policy and isnot a “fair weather’’ friend; that is, does not 


Forty millions of dollars paid for losses since organization, and 
nearly fifty years of business, are guarantees of fair treatment. 


Every honest loss claimant paid one hundred cents on the dollar. withdraw, as many companies do, when local rate wars occur. 
CONTINENTAL FIRE INSURANCE GOMPANY, 
CONTINENTAL BUILDING, NEW YORK. RIALTO BUILDING, CHICAGO, ILL. 





tas to Policy Holders, $3.1 83,757.88 D. W. C. SKILTON, Pres’t. J. H. MITCHELL, Vice-Pres’t. 


EDW. MILLIGAN, See’y. JOHN B. KNOX, Ass’t See’y. 
TOTAL LOSSES PAID, 


OVER FORTY MILLION DOLLARS. ‘+ a a 


Western and Southern Department, 


S. W. COR. RACE AND GEORGE STS. 
Cincinnati, ©. 





CASH CAPITAL, TWO MILLION DOLLARS. MS" asso’ aot i 
Outstanding Losses, $ 318,703.92 Reinsurance Reserve, $2,008,945.91 
Assets, . .,5,511,407.71 Net Surplus, . . 1,183,757.88 AGENCIES IN ALL CITIES AND TOWNS. 
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~ Columbia 
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Cooper 


INSURANCE nae | Fire Insurance Company 


OF DAYTON, O. 
CONFINES ITS BUSINESS TO OHIO. 


E. M. THRESHER, O. I. GUNCKEL, 


President 


1899 


Secretary. 


““OLDEST IN THE WEST.” 


70 


R. T. Bonsall, Pres. 


INSURANCE COMPANY. 
L. L. Townley, Sec’y. 
CINCINNATI. 





| W. P. CALLAHAN, 


| Fire and Marine Insurance Co. 


P. W. Cadman, Gen. Agt. 








1851. 18sS3°2e. 


FIRE UNDERWRITERS AGENCY 


OF THE 


National Insurance Company, 


OF CINCINNATI. 


GENERAL INSURANCE---STATE OF OHIO ONLY. 


G. W POHLMAN, E. W. BURNET, 
PRESIDENT. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


An Onio Company. i 


WASHINGTON 


FIRE 
INSURANCE COMPANY of Cincinnati, 0. 
PAID-UP CAPITAL, - - - $150,000.00 


HAS BEEN IN CONTINUAL OPERATION 6 yY 
AND HAS MET EVERY OBLIGATION FOR 3 EARS. 


ACENTS WANTED IN OHIO. 


NAT'L HENCHMAN DAVIS, President. E. F. WEISS, Vice President and Secretary. 


SECRETARY. 


CHARTERED 1836. 


OF DAYTON, O. 





C. D. MEAD, CuHas. W. SCHENK, 


President. Vice-President. Secretary 


Cincinnati Underwriters 


1829 CINCINNATI 


COMPOSED OF 
EUREKA | SECURITY 
Fire Insurance Company. 


ORGANIZED 1881. 


CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 
COMBINED STATEMENT. 
Capital $250,000. Assets $561,941. Surplus $378,109. 


F. A. ROTHIER, President 
ADAM BENUS, Secretary. 


ORGANIZED 1864. 





Cincinnati, Ohio. 








Tie INSURANCE 


NATIONAL company. 


OF CINCINNATI, OHIO. 


General Insurance — State of Ohio Only. 


G. W. PoHLMAN, E. W. BuRNET, 


PRESIDENT. SECRETARY. 


GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 


TEUTONIA 


Fire Insurance Company, 


OF DAY TON, ORIO. 
INCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


ASSETS ; $541,631.60 
NET SURPLUS (over Capital oun all Liabilities) 365,024.15 





EDWARD PAPE, President. . LEGLER, Vice-Pres't. J. LINXWEILER. JR., Sec’y. 
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“ JAS. C. JOHNSON, PresiIDENT 
O. 8. WELLS, SecreETARY 


Ohio Farmers Insurance Company 


LE ROY, OHIO. 


Fire, Lightning and Tornado Indemnity. 


Carefully invested Assets on January Ist 1899 of $1,079,742.33, reserved 
as follows for the protection of policy-holders : 
ee ae ee $880,810.06 
Reserve for Losses and all other Liabilities, . . ...... 
Net Cash Surplus 


77,465.73 
121,466.54 


| nad Sere ye! cr mer Maren Werner $1, 079, 742.3 


ORCANIZED IN (848. 
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GERMANI 


31 Camp Street, NEW ORLEANS, LA. 


J. HASSINGER, President 





Insurance Compan, ys 


OTTO T. MAIER, Sec’y and Manager 


ESTABLISHED IN (866. 


The Germania is managed on the lines of Fair and Equitable Adjust- 
ment and Prompt Payment of losses. 


Elevators and Grain and any other good business at 7ariff Rates may be 
submitted to 


S. F. REQUA & SONS, Gen’! Agents, 


iss La Salle Street, 


Union Mutual Policies 


EMBODY ALL THAT IS LIBERAL, 





CHICAGO. 





DESIRABLE, VALUABLE, 
In the present advanced knowledge of Life Insurance. 


SOME VALUES. PRINCIPAL PLANS. 


case..... UNION MUTUAL re | TONTINE. . . 
LOAN. .... : - 
PAID-UP. . . L fi | C ANNUAL . 
INSURANCE . IC INSUTANCE UO, umren ... | DIVIDEND . 
PAYMENT .. 
EXTENSION of PORTLAND, MAINE. OR 
INSURANCE | F * | RENEWABLE. 
bythe MAINE | FRED. E. RICHARDS, President. | ennoWMENT | TERM .... | 
NON-FORFEI- ARTHUR L. BATES, Vice-President, ——— 


TURE LAW. . ACTIVE AGENTS ALWAYS WANTED. 


( THORNTON CHASE, Supt., 84 Adams St., Chicago, I11. 
ADDRESS _ EDSON D. SCOFIELD, Supt., 1110 American Tract Bldg. 


, 150 Nassau St., 
EITHER | New York City. 





1860. —_—_ FHeE— 1899. 


UNITED STATES LIFE INS.CO. 


IN THE CITY OF NEW YORK 


OFFICERS: | 


All Policies now issued by this Company 
GEORGE H. BURFORD, - PRESIDENT. 


contain the following clause: 


Applications for insurance on | 


INCORPORATED 18468. | 


Gro. G. WILLIAMS, - - Vice-President. “After one year from the date of issue, 
C.P.FRALEIGH, - - 2d Vice-President. | the liability of the Company under this 
Ricu’p E. CocHRAN, - 3d Vice-President. policy shall not be disputed.” | 
A, WHEELWRIGHT, - - - - Secretary. During 1898 the Company made material | 
J.L. Kenway, - - Assistant Secretary. increase in income, assets, and surplus ; 
Wa. T. STANDEN, - - =ge Actuary. and can thus claim a substantial gain in 


ARTHUR C, PERRY, - - Cashier. 
JouN P. MUNN, - - - Medical Director. 
FINANCE COMMITTEE: 

Geo. G. WILLIAMS, Pres. Chem. Nat. Bk. 
Joun J. TUCKER, - - - - - - Builder. 
E. H. PERKINS, JR. - Pres. Importers’ and 
Traders’ Nat. Bank. 

James R. PLUM, - - - - - Leather. 


the most important elements of safety 
and progress. 


COUNT as soon as satisfactory proofs have 
been received. 


represent this Company, 
with RICHARD E. COCHRAN. 3d Vice-Pres., 
at the Home — 261 ensued New York. 








Insurance Company 


rue NEW POLICY GUARANTEES - » NEW PORK. | 
xT enry . Stokes, es. 5 
ite tana eee Vice-Pres.; H. ¥. Wemple, dav V.P; W.C. 
LOANS AT 5 PER CENT. ‘ Frazee, Sec ; J. H. Giffin, Jr., Ass’t Sec.; 
Agent Be M. W. Torrey, Actuary; Dr. W. B. Lane, 
gents Wanted in Unoccupied Territory. Supt. Agencies. 
R. P. WOODS, Mgr. for Ohio and Montneyy, =ey. 4th St., Cincinnati, 0. 
ORRELL, Mgr. for Northern Ilinois, Chicago. 





Illinois Life Association 


(Formerly Bankers and Merchants Life. ) 
INCORPORATED 1!893. 
OFFICE -- FT. DEARBORN BLDG. -- CHICAGO, ILL. 
Conducts its business on the Stipulated Premium Plan. 


The Policy contains all the modern advantages and its plan is meeting with the 
approval of the insuring public, as evidenced by its substantial growth. 





COMPARISON. . 
Date. Assets. Insurance in force. 
December 31, 1893 . $23,290.27 $1,380,000.00 
19804...... ‘> 39, 941. 45 3,433,000.00 
1895 - 4.827,000.00 
6,044,500,00 
1897..... : , 7, 326,500.00 
1898 94.541. ‘66 8,039,500,00 


Liberal commission contracts made with re- 


liable agents for District and Local agencies. EDWARD D. STEVENS, See’y. 


All death claims paid WitHovT Dis- | 


Active and successful Agents, wishing to | 
may communicate | 


THE WESTERN UNDERWRITER. 


NO OVERHEAD WRITINC. 


~~ LANCASHIRE "Straw 


MANCHESTER, ENCLAND. 
DIGBY JOHNSON, General Manager. 


TOTAL UNITED STATES ASSETS 


$2,345,389 
NET SURPLUS 


583.331 
Agents desiring to represent THE LANCASHIRE, address the 
Special Agents, or 


WESTERN DEPARTMENT, 
218 LA SALLE SrT., CHICAGO 
CHAS. 8B. CILBERT, Manager. JAMES C: CORBET, Ass't Manager. 


H. M. GIBBS, Special Agent Ohio and W. Va., - Golumbus, O. 
H. M. WARDLE, Special Agent Michigan, - - Detroit. 


GERMANIA comenny 
COMPANY... 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


Statement, January 1, 1899 
Cash Capital 


$1,000,000,00 
Reserve for Unearned Premiums 1,506,907.40 
Reserve for Losses under Adjustment 77, 1.11 
Reserve for all other claims 45,823.11 
Net Surplus 2,093,713.39 
Total Assets $4,713,945.01 


HUGO SCHUMANN, President. 


Fr. VON BEENUTH, | 
Vice-Presidents 


CHARLES RUYKHAVER, Secretary. 
Gro. B. Epwarps,) 


GUSTAV KEHR, Ass’t Secretary. 
WESTERN DEPARTMENT, 
E. G. HALLE, Manager, Royal Insurance Bidg.. Chicago, Hl. 
H. W. CLAYTON, State Agent, Troy, 0. 


THE AMERICAN FIR 


INSURANCE 
COMPANY, 


Philadelphia, Pa. 


Americanus Sum. 





CASH CAPITAL, - - - 8 500,000.00 
Reserve for Reinsurance and all other claims, - - 1,705,994.25 
Surplus over all Liabilities, - Se 504,733.42 


TOTAL ASSETS, JAN. 1, 1899, $2,710,727.67. 
THOS. H. MONTGOMERY, President. RICHARD MARIS, Sec'y and Treas. 
WM. B. KELLY, Genl. Manager. WM. F. WILLIAMS, Ass’t Sec’y. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Lansing, Mich. Special Agt. for Ohio, Columbus, Ohio 





INCORPORATED 1865 


GERMAN INSURANCE CoO. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company in the West. 


Assets, January 1, 1899 
Cash Capital 

Reserve for Reinsurance 
Reserve for Losses 

Reserve for all other Claims 
NET SURPLUS 

Cc. 0. COLLMAN, Pres. 
HENRY BAIER, 





33,424,350 23 
200,000 00 
1,716,176 58 
88,568 69 
39,879 62 
ation ; 1 379,725 34 
—— WM. TREMBOR, Sec. 


V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


Ohio State Agent, THOS. H. SMITH, Dayton, O. 


THE OHIO GENERAL AGENCY. 


GRAND RAPIDS FIRE INSURANCE CO., Grand Rapids. Mich. 
UNITED STATES FIRE INSURANCE CO., New York. 
AMERICAN INSURANCE CO., Newark, N. J. 
ALLEMANNIA FIRE INSURANCE CO., Pittsburg, Pa. 








The * Ohio General Agency ” was established with a special view to the pe- 
culiar needs of the Ohio field. It is recognized that there is no State in the country 
which requires so much detail and specific knowledge of conditions and requirements 
in order to conduct a satisfactory business both to company and agent. The “ Ohio 
General Agency” will confine itself to the State, and will give its various companies 
the advantage of experience, and management wholly devoted to this one State 

The Ohio Agent will —— the advantage of getting “ quick action,” and of 
dealing with a general office which is in close touch with his agency, and is paying 
particular attention to his needs from an Ohio standpoint 


AGENTS WANTED AT DESIRABLE POINTS. Sole Agencies only. 
Address A. K. MURRAY, Manager, 
Swift Building, CINCINNATI, OHIO 


ge a 
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COMMERCIAL WNION GIRARD mc" 


OF PHILADELPHIA, PA. 


ASSURANCE COMPANY, oo 


THE BEST IN 





LIMITED AGE— SIZE—STRENGTH. 
OF LONDON. Orgauized 1853. ASSATS $2,075,168. Surplus $1,029,667, 
_- This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
UNITED STATES BRANCH: WESTERN DEPARTMENT: companies should address 
Corner Pine and William Sts., NEW YORK. Manhattan Building, - - CHICAGO. WM E ROLLO & SON 
NORTHWESTERN DEPARTMENT: MANAGERS WESTERN DEPARTMENT, 


DENVER, COL. 210 LA SALLE oraeet, AGO, ILL. 


FRANKLIN I he'T huringia American 


FIRE INSURANCE CoO. 
INSURANCE COMPANY, OF NEW YORK. 


COLUMBUS, OHIO. 


WRITING A GENERAL BUSINESS THROUGHOUT OHIO. 


Capital and Surplus, - - - - - - $800,000.00 


ALLEN C. FRINK, Special Agent for Ohio, 


516 Garfield Building, CLEVELAND. 


P. W. HUNTINGTON, Pres. GEO. W. SINKS, H. O’KANE, Sec’y. F. H. BLACKMAN & CO., General Agents for Michigan, 
Vice-President Moffat Block, DETROIT. 
~ ; 
ORGANIZED 1853. \1s54 18s939 





THE CERMAN 


Fire Insurance Company 
| OF INDIANA. 


Phenix Insurance Company 


OF BROOKLYN, 


INSURES AGAINST LOSSES BY 


Fire, Windstorms, Tornadoes, Cyciones and Lightning. 


A Strong Western Company with an Honorable Record 
of Forty-four Years. 


Capital, ..... $100,000 Net Surplus, $219,303.97 
| 
Western and Southern Department, 205 La Salle Street, Chicago, Il. Operates Generally in Indiana, Ohio, and Illinois. 
so 
EUGENE HARBECK, Gen’l Agent. | a 
- | THEODORE STEIN, President. THEODORE REYER, Treasurer. 
J. H. LENEHAN, - - . - = Ass’t Gen’! Agent. LORENZ SCHMIDT, Secretary. 
CHAS.R. STREET, - - - = 2nd Ass’t Gen’l Agent. 


NELSON REID, Special Agent for Ohio, Columbus. 


Western Assurance Co, "e Fei 


Tro 103 CEDAR STREET, N. Y. City. 
OF TORONTO, CANADA. 








, 





| od. hin 5 oe Snccsladinedccah te $3,291,595 42 
HON. GEO. A. COX, J. J. KENNY, IN ethos titi LY" Preareeientccstebe 612,219 52 
President. V.-Pres. & Managing Director. | eet al 
| SE REI 9,969,836 13 
Assets, January 1, 1899,in U.S.,  . . .  $1,684,870.89 | CASUALTY INSURANCE SPECIALTIES. 
Surplus in United States, et 634,206.57 | & FIDELITY—Bonds of Suretyship for persons in positions 
Income in U.S. for 1898, , : 1,709 829,68 | of trust. 
Losses paid in U. S. from 1874 to 1898, ; . 17,477,219.80 | CASUALTY—Personal Accident, Plate Glass, Boiler, Ele- 
vator, Employer’s, Landlord’s and Common Carrier’s 
Liability. 
SPECIAL AGENTS: OFFICERS: 
Northern Ohio—HARRY KITSON, Peninsular Bank Bidg., Detroit, Mich. GEORGE F. SEWARD, - - President. 


Southern Ohio—H. B. HART, 137 E. Third Street, Cincinnati. ROBERT J. HULLAS, Treas.and Sec’y. HENRY CROSSLEY, Ass’t Sec’y. 














rer. 
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Successor to 


THE OHIO UNDERWRITER. 


With which is combined 
BLACK AND WHITE—Established isso. 
PUBLISHED EVERY THURSDAY. 
2.00 Per Year. 10 cents Per Copy. 
With Monthly “Life Underwriters’ Supplement,” com- 
. bination rate, $3.00 per year. 








c. M. CARTWRIGHT, 
Managing Editor. 


E. JAY WOHLGEMUTH, 
Manager. 


THE WESTERN UNDERWRITER CO., 
PUBLISHERS, 
161 LaSalle Street, 
CHICAGO, ILL. 


#¥taa Building, 
CINCINNATI, OHIO. 
Printed at Cincinnatt, 





ENTERED AT THE CINCINNAT! POST OFFICE AS SECOND-CLASS MATTER. 





CONDITIONS IN THE SOUTH AND WEST. 

The /nsurance Herald's careful resume of fire 
insurance conditions in sixteen southern and 
western states is a most valuable contribution 
to the discussion upon current problems. It 
deals first with the conditions in each state re- 
garding rates and commissions, secondly with 
general commercial prosperity, and finally with 
the prospects of restrictive state legislation. 
The most interesting testimony is that relating 
to the maintenance of rates in anti-compact 
states. It is shown that in no instance have 
laws forbidding the companies from agreeing 
upon rates prevented them from procuring uni- 
form prices; and in no instance has competi- 
tion been increased because of such laws. On 
the contrary, the natural tendency toward uni- 
form rates seems to have been accelerated by 
legislation forbidding agreements, a fact which 
in theory might well be expected, and which in 
practice appears to obtain. It does not appear 
that these rates are maintained in any case by 
the customary form of agreement, but both 
agents and companies tacitly understand that 
self-preservation requires uniformity in rating 
and seek to secure in every case the rates 
agreed upon prior to the prohibitive enactment. 
Where there have been any rate reductions, 
they appear to have been entirely due to causes 
not connected with the prohibitive law ; that is 
to say, either on account of competition, which 
prevails at all times, or to satisfy the exactions 
of state politicians. Anti-compact or anti-trust 
laws do not and can not force competition or 
prevent the companies from securing uniform 
rates. The most they have ever done is to fur- 
nish an active issue for political aspirants, who 
invariably, as the result of their prosecution of 
the companies, have been compelled to recog- 
nize in the end the necessity for joint rate-mak- 
ing, and to acquiesce in what an intelligent 
public can not but regard as a violation of the 
terms, if not the intent, of the law. 

One interesting fact brought out in the testi- 
mony is that the general conditions in the ter- 
ritory supervised by the Western Union appear 
to be somewhat less favorable, as regards rates 
and commissions, than the territory covered by 
the Southeastern Tariff Association. It is not 
surprising that this should be so, since the con- 
ditions in Western Union territory have for 
some time been known to be very bad. Com- 
petition in the West has rapidly developed dur- 
ing the past two years, much faster than the in- 
crease in the demand for insurance, and as a 


consequence, with new companies striving for 
business on the one hand and established com- 
panies doing all in their power to retain what 
they have secured on the other, there has been 
an amount of turmoil which under ordinary cir- 
cumstances would have resulted in dissolution 
long ere this. One of the most important fac- 
tors in preventing dissolution has been the in- 
crease in restrictive state legislation, which has 
made it more or less imperative for the com- 
panies to stand together. We have here another 
instance of the fact that anti-compact laws, in- 
stead of increasing competition, tend to decrease 
it by an attempt to interfere with natural ten- 
dencies. 

In making this statement we are not unmind- 
ful of the fact that some of the companies which 
have recently withdrawn from the Union have 
stated that in doing so they were prompted 
by a desire to avoid further prosecution under 
anti-compact laws. But without in tle least de- 
gree casting reflections upon these companies, 
it would probably be found that, while these 
are the reasons publicly stated, the actual mo- 
tives relate entirely to the conditions we have 
named—increased competition. They do not 
wish to be bound by rates and commissions 
where so many companies are free to cut the 
one and increase the other. 

It would not be at all surprising if rates in the 
West were opened. The conditions of compe- 
tition, both outside and inside the Union, are 
ripe for such a calamity. The pressure under 
which loyal companies labor is very great, but a 
light tipping of the scales one way might lead 
to a ruinous rate war. Such a war, if inaug- 
urated, would undoubtedly be short, sharp and 
effective. It would take all the enthusiasm out 
of those who are now so anxious for business. 
The slaughter would be heavy and the survivors 
none too numerous The necessity for a united 
front in the face of restrictive legislation will 
not long keep the companies in line, unless 
there is an improvement in internal competition 
and a more determined effort to pull together in 
meeting the outsiders. 


SINCERITY OF THE EQUITABLE. 

When the Equitable Life of New York at its 
fortieth anniversary announced the fact that it 
intended to reduce the first year commissions of 
its agents, there was more or less suspicion as to 
the sincerity of this proposed action. It seems 
to be the case that whenever any of the giants 
in the life insurance field make any move, most 
people question their sincerity. Just why this 
is the case would be difficult to say. The first 
positive assurances of the sincerity of the Equi- 
table rest in the fact that many of its men, and 
in fact, most of those who were connected with 
Dr. S. M. Pearman’s agency in Chicago, have 
retired from that office and gone with the execu- 
tive special department of the Mutual Life of 
New York,in Chicago. After Dr. Pearman and 
his agents returned from their New York trip, 
and had been treated most royally both by the 
company and Dr. Pearman, the announcment 
was made to the agents that their commissions 
would be cut 15 per cent. 
that under his contiact with the new course the 
Equitable was traversing, it would be impossible 
for him to make money. Dr. Pearman has an- 
nounced that he intended making a house clean- 
ing of his agency and strictly adhere to the new 
spirit of the Equitable as announced at its anni- 


Dr. Pearman saw 
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v0 
versary meeting. Results show that Dr, Pear- 
man is sincere in what he says. His agency 
had been run under the very highest pressure, 
and his men have produced a large volume of 
business. Frequent charges of rebating have 
been made against his agency but no convicting 
evidence has been produced although there 
imay be strong grounds for persons believing 
that the Pearman agency has been rebating. 
Dr. Pearman, himself, is a man of strong parts, 
has a wonderful amount of enthusiasm and pos- 
sesses a personality that inspires all his men to 
put forth their utmost effort. Even now, since 
they have left his agency, his old agents speak 
It is 
only a question of commission that caused them 
to leave him. 


of him in the highest terms of esteem. 


This shows that the Equitable in 
announcing its commission reduction has start- 
ed a movement in the right direction and much 
will be expected of the wave that has begun 
rolling. 


RESPONSIBILITY OF THE AGENT. 
Very often the local agent transcends the 
authority vested in him by his company, and in 
consequence is the sorry loser. For example, 
companies limit their lines on certain classes 
of risks to a stipulated figure, and an agent 
writes a larger line; he writes a risk that is in 
the prohibited list; he delays in cancelling a 
policy when ordered, and the risk burns. The 
courts in almost all instances held the agent 
liable when he openly failed to follow the ex- 
plicit directions of his company or persisted in 
ignoring its written 
The local 


instructions and rules. 


agent will do well to master the 
agency instructions, and to inform himself as 


to his powers and functions. Companies are 


are largely to blame, oftimes for appointing 
agents who have not the mental fibre, to realize 
the limitations of their position and who would 


not inforin themselves if they could. A com- 


pany can have no greater strength than an in- 
telligent, well-informed corps of representatives. 
They will be students of the business, and in 


most cases, conscientious ones. They may not 


produce the largest volume of premiums, but it 
will be carefully selected business, and hence, 
safer than the average. The company who ex- 
ercises a fine discrimination in appointing its 
agents, never has the embarrassment of fearing 
that they will overstep their authority. 


~ 

Cuess.—Chicago has a local fire insurance agent, who 
is a master-hand at the scientific game of chess. He has 
been a persistent student of the pastime for years, and 
naturally enough, it has had an effect in shaping his 
mode of thought. He plans his work with an eye to 
every detail. He maps out a course of procedure, and 
weighs the likely contingencies he may meet. This gen- 
tleman decides to solicit a line from some one that has 
never been a customer. He sits at his desk with closed 
eyes, and outlines all he will say and do. He sees every 
move, and also the course of the prospective insurant 
Every little detail has been conceived. He starts out 
with this iron-clad plan in his mind. If the course of 
events follows as he forecasted, well and good, but if 
there is the slightest change in the plan, it immediately 
disconcerts him, and he has no control of himself. Some 
years ago, the thought came to him that a wealthy Chi 
cago merchant should have a policy in a certain one of 
his companies. Following the bent of his nature, he 
figured out his campaign. He would find this gentleman 
in his private office, then would follow certain pleas 
antries of greeting, and finally the question would be 
broached as toa policy in this company. It was very 
clearto him. He started on his mission, but instead of 
finding the geutleman at his office, he was walking up 
the steps to the agency to get a policy in this particular 
company. The agent was so non-plused at the disar- 
rangement of his pre-conceived plans, that in a brusque 
tone he said, ‘‘Mr. H what business have you coming 
here?”’ The gentleman became so incensed that he 
hastily departed, and refuses even now to receive the 
chess-playing agent 





| 
| 
| 
| 
| 
| 
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SEEN FROM CHICAGO 


PROSPECTS FOR THE UNION. 

Many Chicago members of the Union will 
leave for Niagara Falls, Friday, to be present at 
committee meetings. This will afford them an 
opportunity to have a respite over Sunday, and 
then'do missionary work and prepare committee 
reports Monday. There will be a large attend- 
ance, and the Eastern contingent will, more 
than at previous sessions, try to exert a great 
influence. The effect of the Eastern sentiment 
in Chicago is very marked. 

The Missouri cases have caused compa- 
nies to desire to free themselves from future 
entanglements of a like nature. This is 
the phase of the issue that the New York and 
Hartford people are taking up. The most con- 
servative outlook seems to be that the organiza- 
tion will continue. While there are elements 
now making tlie situation more serious than ever 
before, yet there are strong men in the Union, 
and these should be able to stem the tide. A 
current report is to the effect that some mem- 
bers will carry resignations in their pockets at 
Niagara, and will file them in case action is not 
taken to ease the situation. In the midst of this 
disruption talk that is manifest before every 
meeting, one has to sift out the real factors to 
be taken into consideration in making a predic- 
tion. The companies that are union through 
and through, are not intending to see the plant 
sacrificed without heroic efforts to preserve it. 
The Union will perhaps settle down to its status 
prior to the Saratoga meeting. 


| 





++ ++ 
HANDLING COOK COUNTY BUSINESS. 

The field of the average Cook County special 
agent is about as difficult as one can find any- 
where in this country. The high rates applied 
to preferred business in Chicago, in comparison 
with other cities, makes that class of business 
very much in demand. This has caused more 
companies to establish suburban agencies than 
would otherwise have been the case. Cook 
County special agents have most of their deal- 
ings with these suburban agents. The compe- 
tition is very keen, and it results in companies 
offering all sorts of inducements, although the 
Chicago Underwriters’ Association limits com- 
missions to these agents to 15 and 25 per cent. 
A Chicago local agent who handles all of Cook 
County, is paid either a salary or a larger com- 
mission for handling outside business. The 
usual way is to have the Cook County special 
agent work throughout the entire county. A 
new method has been started by an enterprising 
company, which bids fair to prove quite a suc- 
cess. This company appoints a suburban agent 
in one of the suburbs, Hyde Park for instance, 
whe he has quite a little direct business and is 
well acquainted. He is given special agency 
work in Hyde Park and also in the Town of 
Lake, for example, which is next to Hyde Park. 
The company thus will have a special agent for 
two or three of the suburbs. 

++ ++ 

In publishing the Chicago premium receipts 
in the last issue, the 1899 and 1898 columns 
were reversed. The 1899 figures should be first 
and 1898 second. 


++ ++ 
KENTUCKY TOBACCO BUSINESS. 
Several companies which prohibited writing 
tobacco in warehouses located in Kentucky 
some time ago, have been interested in some of 
the recent announcements of other companies 
which have followed tneir example. Kentucky 
agents, especially in Covington, Augusta, Cyn- 
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thiana and other points, sent in tobacco risks 
which, on the daily reports, stated the product 
was in warehouses. Asa matter of fact, most 
of this tobacco was in ordinary sheds or barns. 
By a stretch of the imagination these might be 
termed warehouses, but at the same time they 
were very unprofitable lines for companies, and 
a good number of them declined further to 
write this class of business. Several of these 
policies were made payable to the Cincinnati 


| Leaf Tobacco Co. 


aa oe 
LUMBER FIRES ARE DECREASING. 

Companies that experienced heavy loss on 
lumber in the Northwest within the last four 
years, are commenting on the fact that there 
have been but few losses, comparatively, re- 
ported this year. The lumber business in the 
Northwest is stated to be in a very flourishing 
and prosperous condition. 


the mills are running day and night. During 


Prices are good and | 


the period of fires there was a large supply on | 
| hand and no market demand. 


++ ++ 
RIDGWAY APPOINTED SPECIAL AGENT. 

J. H. Ridgway, who has been general agent 
at Chicago for the Central Manufacturers Mu- 
tual of Van Wert, Ohio; the Michigan Manu- 
facturers, the Manufacturers and Merchants of 
Rockford and the Atlas Mutual of Boston, has 
given up his office, and will travel as special 
agent for the Central Manufacturers. Mr. 


| Ridgway’s headquarters will be at the home 
| Office, although he will reside at Freeport, I1l. 


He will make inspections for the company and 
solicit business direct in the western field. He 
will probably pay little attention to Ohio, as 


| the company can handle that state to more ad- 
| vantage from the home office. 


++ ++ 
CHURCH MUTUAL HAS A SEVERE PAIN. 
The National Church Mutual Insurance Co. 
of Lisbon, Iowa, seems to be having several 


acute internal pains over its futile efforts to give | 

“Insurance at cost on churches, parsonages, and 
i . ; — 

ministers’ household goods, library and resi- , 


dence.’’ Doubtless it hopes to be condoned for 
issuing underground policies by its wretched 
grammar and the spiritualistic halo surrounding 
its name, Its “Insurance at cost” has resulted 
in a 40 per cent. assessment and the comforting 
intelligence is communicated that it may be a 
greater amount. THE WESTERN UNDERWRI- 
TER has in its possession policy No. 4866, issued 
to the First M,. E. Church of Wayland, Mich., 
for $1,000, the annual premium being $5. It 
covers the church, a shingle roof frame. The 
company is not admitted to the state. The 
company states that its losses have been abnor- 
mal for the first part of the year. The assured 


| is told that even if he cancels his policy to avoid 


the assessment, that he will still be liable for 
his pro rata share of losses up to the time of 
cancellation. The company says, ‘‘The history 
of insurance for the last twenty years has de- 
monstrated the fact that losses come in schools 
and bunches.’’ Secretary W. S. Furnas says in 
in a letter to the pastor of the church named, 
“After the assessment is collected, we will 
gladly return you some preminm if the receipts 
and losses will warrantit. Take out other 
insurance there at once, as we will not carry 
carry insurance in that section. The losses have 
consumed the money remitted by all parties, 
and several thousand dollars besides, which 
accounts for the Board assessing all premium 
notes in order to pay losses. There are 
thousands of dollars due us on insurance that 
we will make a valiant effort to collect. You 
have probably had some experience along this 
line yourself. We care not to blame for the 
heavy loses, and an assessment is the only way 


| to meet them.”’ 


TO DISCUSS CONTINGENT COMMISSIONs. 

There seems to be well grounded belief that 
the preservation committee of the Union will 
discuss the subject of contingent commissions 
at the preliminary meetings at Niagara Falls, 
and is not improbable that some plan of the 
kind will be incorporated in the report for 
modernizing the Union. All the efforts of the 
committee are to be toward the line of making 
the institution more up-to-date and modern. I, 
S. Blackwelder, of the Niagara, has been elected 
chairman of the governing committee, and the 
news is just being bulletined to union members. 
The committee has been without a presiding 
head for six months. The governing committee 
will also hold a preliminary meeting at Niagara 
Falls. 


The Salamandra has secured the consent of 
the Russian Government to make a deposit in 
New York state and the funds will be probably 
filed at an early date. Other Russian compan- 
ies may now come over. 

Superintendent Van Cleave, of Illinois, asks 
the courts for a receiver for the Merchants 
National of Chicago. He says the liabilities 
are $50,000 and the assets not to exceed $12,000 
and doubtful. 


W. L. Titus becomes manager of the Con- 
tinental’s city department at Chicago, suc- 
ceeding W. A. Cavanaugh, who resigned to go 
with the Insurance Company of North America 
in a special agency position. 


The **Art’’ of Giving. 


The following effusion comes to THE WEsT- 
ERN UNDERWRITER from that ubiquitious, yet 
highly important adjunct of a general agency, 
the office boy. He will perhaps view different 
phases of the business through his own optics, 
and as his initial bow to the literary world, he 
descants on the testimonial issue. He says, 

Mr. Epiror :—This is my third week in a 
general agency office, and I think the business 
suits me, if I get me a pull to stand next to the 
push of the ‘‘ Testimonial Touchers’ Society.” 
This morning a gent walks up to the general 
agent and focuses him with a smile that was 
tender and sweet. He throws the general agent 
a ball by telling him how high he is regarded 
by the members of the club. It cuts the plate, 
and the general agent's chest expands. He is 
pleased. Then the gent mentions that their old 
associate, Billy McVickers, will shortly celebrate 
his twenty-first anniversary with the Podunk 
Insurance Company, and he is of a corn to see 
Billy’s warm personal friends that he knows are 
desirous of being touched to purchase some- 
thing handsome for Billy, and feels assured the 
general agent would feel slighted if overlooked. 
The general agent makes a feint with his left, 
but the gent counters with a sweet smile that 
forces the general agent’s right to sign his check 
for a ‘‘sawbuck.’’ He explains to the toucher: 
‘Had you denied me this pleasure, old man, I 
should never have forgiven you.”’ After the 
toucher leaves the office, the general agent tells 
the assistant that ‘he’s been up against it 
again,’’ and ‘‘I’ll be —— if this thing isn’t be- 
coming a chestnut. The idea of pulling a man’s 
leg to give a testimonial to Billy McVickers! 
Why, I wouldn’t hire him far a mail clerk.” 
The general agent’s stenographer tells me this 
is the fifth touch this year, and the general 
agent has plunked five times, and that five of 
“his dearest friends’’ have each had a waste. 
She’s dead on, and what she says is facts: 

OFFICE Boy. 
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State Commissioners Meet. 


The Annual Meeting of the National Associa- 
tion of State Insurance Commissions is in 
session at the Cadillac, Detroit. The atten- 
dance is not as large as was anticipated, 
although more members arrived for the closing 
sessions. The meeting opened Tuesday and 
ends to-day (Thursday). E. T. Orear, of Mis- 
souri presided at the opening in the absence of 
both president and vice-president. Managing 
Director Maybury of the Standard, Mayor of 
Detroit, welcomed the guests. The response 
was given by Col. E. P. Ellerbe of St. Louis, ex- 
commissioner of Missouri. Max. Cohen, editor 
of Views, from Washington, read a paper on the 
subject, ‘‘Significant factors in national regula- 
tions of insurance.’’ He confined himself to 
discussing whether, under the constitution of 
the United States, national control of insurance 
is permissible. His paper was merely a series 
of legal citations in support of his contention 
that it is. 

Dr. J S. Bloomingston of the /nvestigator 
read an exhaustive paper on fire insurance, 
which was discussed by Geo. W. Hays, Jr. of 
the Fire Association. 

President Alexander of the Equitable Life 
was slated for a paper, being unable to attend 
Actuary Van Cise read it. The paper spoke of 
the abuses in life insurance that fierce compe- 
tition had fostered, especially in giving exces- 
sive benefits. The paper argued for a 3 per 
cent. interest basis and against excessive surren- 
der values. In speaking of cash surrender 
values Mr. Alexander said they threatened the 
healthy continuance of policies. He said: 


Formerly when a man was financially embarassed he 
had to sell, whatever his health might be. Now he sells 
if in good health, borrows if in poor health, and if seri- 
ously deteriorated he takes extended term assurance, 
stops the payment of premiums and the claim is col- 
lected. I am not advocating the abandonment of sur- 
render values, but I am putting the question badly so 
that it may be clear. Surrender values should be moder- 
ate, especially in the early years, and should be in gene- 
ral in the shape of paid up assurance and not cash. The 
company which I am connected with can not accomplish 
what is here advocated without the co-operation of 
others. 

Equal premiums for unequal risks not only violate the 
principle of mortality, but also do not come within the 
scope of genuine liberality. If they are liberal to those 
who incur the greater risk they are illiberal to those 
do not. The ultimate effect oi equal premiums and un- 
equaled risks is-the deterioration of a company’s mem- 
bership. 

At yesterday’s meeting Capt. A. W. Masters 
of Chicago read an able paper on ‘‘Casualty In- 
surance,’’ in which he discussed the subject in 
all its phases, After electing the following offi- 
cers for the next year: E. T. Orear, of Missouri, 
president; W. S. Matthews, of Ohio, vice-presi- 
dent ; J. J. Brinkerhoff, of Illinois, secretary ; 
the convention took an afternoon off and in 
company with the local life, fire, and casualty 
insurance agents of Detroit went on an excur- 
sion aboard the steamer City of Toledo to the 
Grande Pointe Hotel on Harsons Island. An 
amusing incident of the afternoon was the in- 
troduction of Isaac Stephens, of the Girard, to 
everybody as the present incumbent of the 
Office of insurance Commissioner of the State of 
Michigan. ‘Ike’ bore the honors heaped upon 
him as though he was used to the business. 
Twenty-seven states in all were represented. 
The subject that found most sympathy with its 
hearers was the one by E. T. Orear, his subject 
being ‘‘ Uniformity of Laws.’’ Another paper 
was “State Supervision,’’ by W. H. Hart of Indi- 
ana, and W. H. Stone of Kentucky. ‘‘Life In- 
surance’’ was the subject of an able paper by 
L. C. Campbell of South Dakota. Besides these, 
Chas. L. Dean of New York, discussed ‘‘Fidelity 
and Surety Insurance,’’ and Charles M. Turner 
of New York, spoke on “Stipulated Premium 
Life Insurance, Its Evolution After Death; As- 
sessment Insurance and Its Future.’’ The next 
convention will be held at Hartford, Conn. 

Superintendent Matthews, of Ohio, in speak- 


| ing of ‘Taxation of Insurance Companies,’’ said 
in part : 
“We will briefly discuss the methods generally em- 
ployed by the states in their policy of taxation, An ex- 
| amination of the various methods pursued by the differ- 
ent states shows, that while there exists no uniform rule 
of taxation of insurance companies, the general trend 
has been to tax on the basis of gross premium receipts. 
Out of forty-nine states and territories about thirty-five 
charge from one to three per cent on the gross prem- 
iums. Some are charitable enough to allow deductions 
of return premiums and reinsurance, if reinsured in 
authorized companies. Some states, not satisfied with 
the tax on gross premiums, charge in addition a fran- 
chise tax based on capital stock. In most of the states 
the tax is paid direct to the state, while in a few the 
taxes are paid entirely in the counties where the prem- 
iums are collected. Only in seven states are taxes paid 
on net premiums. In three states reciprocal laws are 
the only provisions of law governing the question. In 
two States, Idaho and Nevada, there are no provisions of 
law on the subject. In Ohio all companies except Ohio 
companies and assessment associations, are required to 
report to each county auditor the total amount of prem- 
iums collected in the county, less return premiums in 
fire insurance, and less dividends used in payment of 
current premiums, cash surreuder values, and commis- 
sions paid to citizens of the state in life companies, and 
on the balance shall be collected and paid into the coun- 
ty treasury a tax of the same rate as other personal 
property is taxed. These payments of taxes are made 
in the counties in November of each year. In the month 
of December following, the Superintendent of Insurance 
is required to charge and collect in addition from all 
such companies such sum as, added to the sum paid to 
the county treasurers, will produce an amount equal to 
2'4 per cent on the gross premium receipts of such com- 
panies as shown by their sworn annual statements. Un- 
der this plan only a little more than \% of the total 
amount of taxes received in the state of Ohio is paid in- 
to the state treasury. The amount of taxes paid direct 
to the state in 1808 on 1897 premiums was $79,263.73. Of 
this amount miscellaneous companies paid $5,403.65; 
U. S. fire companies, $1,066.16; foreign fire insurance 
companies, $149.54; and life insurance companies, $71,- 
034.38. The total amount of premiums collected in Ohio 
by all companies subject to taxation was $17,89%6,231.72. 
Two and one-half per cent of this amount would be 
$447,405.79. It is safe to say that the companies paid 
into the state and county treasuries in 1898 not less than 
$450,000.00, divided as follows: To counties, $370,000.00, 
and tothe state, $79,263.73. The Ohio plan cannot be 
commended for its convenience and simplicity, but I 
think it can for its equity. Each county under the plan 
gets full benefit directly of all the business done in the 
county. It entails, however, more care and work upon 
the companies and the department than if all the taxes 
were collected and paid into the state treasury through 
the department. Asbetween systems I deem the basis 
of premium receipts to be the fairest mode of taxing 
insurance companies. This seems to be the prevailing 
judgment in nearly allthe states. There ought in my 
judgment be a uniform system among all the states of 
assessing fees and taxes against insurance companies. 
As it is no two states, that I know of, have the same 
system of taxation or fee charges. Five states assess 
one percent tax on gross premiums with a different 
fee charge in each; five states charge one and one-half 
per cent on gross premiums and entirely different fee 
charges; about thirteen states charge two per cent on 
gross premiums and unequal fees; seven states have 
gone a half per cent better than the last group and 
collect taxes on gross premium receipts atthe rate of 
two and one-half per cent with the same inequality of 
fees. In some states again there is not only a state tax, 
but in addition corporation taxes, making a most 
complicated system, and impossible to apply reciprocal 
laws. If all the states charged the same fees and 
assessed the same rate of tax, and on the same basis, 
the troublesome retaliatory laws in vogue would have 
no further operation. But, is such a uniform system 
even possible to be hoped for? I think not, for the 
states are so jealous of their privileges that they would 
scarcely brook even a suggestion to change or modify 
their laws simply to secure uniformity. National 
supervision would not accomplish the end, for the right 
of each state to exercise its police power of taxing cor- 
porate franchises would remain and certainly be exer- 
cised. The only possible accomplishment of such a 
reform must come through agitation and education. If 
each state legislature cOu'd be induced to co-operate in 
the formation of a commission composed of one or two 
competent representatives from each state to carefully 
consider and report a uniform law on this subject it 
would result in great good. Even if ten or a dozen 
states could agree, and make into law sucha uniform 
measure, it would probably be the little leaven that 
would ultimately leaven the whole. Such a commission 
need not limit its labors tothe consideration of one sub- 
ject, for there are many phases of the insurance busi- 
| ness that ought to be regulated by uniform laws operat- 
ing in all the states. 

While I have taken the position that the business of 
insurance is a privilege, which may rightfully be taxed 
by special rules, these rifles should, if possible, be 
uniform, operating on all insurance companies alike. I 
do not believe in the justice and I doubt very much the 
constitutional right to tax foreign state or foreign alien 
companies by a different rule from what is employed 
to tax domestic companies I am inclined to the 





Supreme Court of the United States it will be held thata 
state cannot impose on the insurance business, because 
carried on by persons or companies who are residents of 
another state, any different conditions from what it im 
poses on the business conducted by its own citizens. 

It follows that I do not think a state has any right to 
tax the premium receipts of foreign companies, unless 
it also taxes by the same rule, the premium receipts of 
its home companies. The establishment of this principle 
by the highest court of the land, or as a legislative rule, 
would greatly repress unjust legislation; for moderation 
is more apt to attend legislation which must affect the 
citizen of the state, alike with the citizens of other states. 





opinion that if the question is ever brought before the | 


| 
| 


THE OHIO & W. VA. FIELD. 


DUNLAP INCIDENT CLOSED. 


It is understood that the final details of the 
Dunlap loss matter at Columbus have been 
arranged, and, it is not probable that the inci- 
dent will be revived, unless new complications 
arise. Dr. Dunlap has received his money and * 
it is understood the companies have settled 
with Attorney Mooney with regard to his fee. 
Opinion as to the ¢ase is somewhat divided. 
Some profess to feel that Attorney Patterson was 
not courteously treated in being turned down 
by the companies in the employment of their 
attorney. The reason for not employing him is 
claimed to be his office was connected with that 
of Booth and Keating, attorneys for Dunlap, with 
whom he was formerly associated in the law 
business. All agree that his attitude and course 
after being turned down were unprofessional 
and without justification. Mr. Patterson was 
not employed by Dr. Dunlap direct, as is under- 
stood by some, but by Booth and Keating on his 
behalf. It does not take telepathist to under 
stand that Mr. Patterson was behind, and 
doubtless the actual operator, of the schemes 
and plans to settle the Dunlap claim without 
resorting to the courts and_practictically 
through the insurance department. That 
Superintendent Mathews did nothing but what 
he considered his duty in the matter does not 
bear on Mr. Patterson’s methods and attempts 
to coerce the companies into settling. It is felt 
that his course was despicable throughout, and 
without excuse no matter what his provocation 
might have been. In connection with this 
matter THE WESTERN UNDERWRITER has 
received letters from various sources, some of 
them for publication, setting forth various 
phases of the controversy. In view that 
it is felt that the version given in the issues 
of last week and two weeks ago was, in its 
general tone, the proper one, space has not been 
accorded those letters. Superintendent Mathews 
does not wish the impression to prevail that the 
criticisms made were inspired by any utterances 
of his. Attorney Patterson intimates that 
George W. Law and other officers or managers 
of companies whose names he does not give, 
“inspired” certain statements or furnished in- 
formation. It is needles to state that THE 
WESTERN UNDERWRITER, following its policy 
of absolute independence in the treatment of all 
insurance subjects, was not ‘‘inspired’’ 
anyone, 


by 


++ 


LONG IS FINED AND SUSPENDED. 


The executive committee of the Cincinnati 
Board has fined Myron C. Long $100 and sus- 
pended him. Some time ago charges were pre- 
ferred against him for doing business with 
Simon Sturm, a non-board agent. He deposited 
$50 pending trial, but after a while stopped 
payment on it. He resigned from the board 
pending the decision of the committee, but it 
held his resignation could not be accepted under 
the circumstances. The committee will hold 
his $100 original deposit with the board as a 
guarantee of good faith, in payment of the fine. 
Mr. Long holds this cannot be done, and likely 
he will file suit. 


++ ++ 


The office of Bingham & Douglass, at Cleve- 
land. has secured the line of the big Consoli- 
dated Street Railway Company, of that city. 
The amount of premium aggregates about 
$15,000. Geo. H. Olmstead & Co. formerly con- 
trolled the line. 














8 THE WESTERN UNDERWRITER. 


A CREDIT TO THE PROFESSION. 

THE WESTERN UNDERWRITER inadvertently 
included Mr. James W. Lee of Cleveland in a 
partial list of non-boarders in that city recently. 
This was a mistake. Mr. Lee probably bears 
one of the cleanest and most honorable records 
in local board matters and treatment of his 
fellow agents of any local underwriter in the 
country. He has been a member of the Cleve- 


“land board continually for forty-three years, has 


occupied at one time or another every position 
of trust in the organization, and during all that 
time but two charges for violations were brought 
against him, both of which were disproved. It 
is little wonder that he occupi.s a high position 
as one of the leading insurance men of Cleve- 
land. Mr. Lee is sole agent at Cleveland for 
both the Aetna and Phoenix of Hartford among 
other companies, and although Ohio is in the 
field of the western departments of both compa- 
nies, Mr. Lee has always reported, and still re- 
ports direct to the home offices. It is no praise 
to say such men as Mr. Lee are a credit to the 
local fire insurance business. 

In Mr. Lee’s office are records of considerable 
historic interest. He has the commission of his 
father-in-law, C. C. Carlton, as an agent of the 
Aetna, dated June 26, 1838. He has in a frame 
the application of Leonard Case of the village 
of Cleveland, on which which was issued pol- 
icy No. 1 of that agency. Wm. Bingham & Co. 
have carried $3,000 insurance on hardware in 
the Aetna through Mr. Lee’s agency continu- 
ously since October 8, 1841; and T. P. Handy 
has carried an Aetna policy on his dwelliug 
continuously since November 24, 1843. 

++ ++ 
OUTLOOK FOR CLEVELAND. 

At last Tuesday’s meeting of the Cleveland 
Exchange a vigorous attempt was made by a 
small faction of that organization to again resort 
to the making of competitive rates. After a 
thorough and fair discussion; the attempt was 
overwhelmingly killed. The provocation to 
meet outside competition with competitive rates 
is very strong at t mes, but it is generally ad- 
mitted that no system of competitive rates can 
be operated honestly. Manufactured competi- 
tion is only too common, and as between the 
outsider, where competition is genuine, and 
the dishonest “‘insider,’’ the Exchange deter- 
mined wisely in choosing the lesser of the two 
evils. The Ohio Inspection Bureau will now go 
ahead and rerate the business of Cleveland. 
The present universal mercantile schedule will 
be discarded, and a shorter and simpler sched- 
ule will be put into use. Its general applica- 
tion, it is expected, will result in some general 
reductions on contents of mercantile buildings 
in the congested district. The average reduc- 
tion will not be large. It will result, however, 
in a big increase over the competitive rates pre- 
vailing the past year or two. The rates on all 
classes of preferred business are higher in Cleve- 
land than those prevailing throughout the state. 
Some lower adjustment of these rates will also 
be made. Many agents are agreed that if the 
rates on the so-called preferred business could 
be so reduced that companies would no longer 
pay the present extravagant commissions to se- 
cure same, one prominent evil would at least be 
eradicated from the business. There is either 
an abnormal ptofit on this class of business or 
companies are paying too much for it. If the 
profit is abnormal, then rates should be reduced ; 
if not, commissions should come down. One 
class of business should not be compelled to 
bolster up or carry along another class. Each 
class should stand or fall on its own merits, 
The Ohio Inspection Bureau, until recently, has 
never had an opportunity to practically apply 
its rating system to Cleveland. At the time it 





took charge of the ratings of that city it con- 


tinued the old board ratings. These and any 
new ratings were cut to pieces by the system of 
competitive rates in vogue so Jong. Assured 
now that all fear of competitive rates has van- 
ished, it will go ahead and give the city its 
best service. Some apprehension is felt in re- 
gard to the future policy of the American, of 
New Jersey. C. C. Shanklin, its local manager, 
has resigned from the Exchange, and announces 
his purpose to protect his business. Some 
agents are complaining that he is not only pro- 
tecting his own business, but also that of other 
agents. Mr. Shanklin was formerly associated 
with E. B. Tidd & Co., and as this agency is 
also outside the Exchange at the present time, 
it is generally assumed that as soon as Mr. Tidd 
joins the Exchange he will renew his member- 
ship. The agency of Fred P. Thomas & Co. is 
again on the outside. As to renewing their 
membership in the Exchange, the other agents 
say it is the old story of waiting for the other 
fellow to make the first move. Progress has 
been made towards ‘‘a general lining up,’’ but 
the Exchange agents claim the position assumed 
by this agency naturally throws a wet blanket 
on the situation. 

Conditions in Cleveland are gradually but 
surely assuming a brighter aspect, and when the 
day does come which it surely will, when the 
underwriters can grasp each other’s hands and 
look upon a reunited and rejuvenated organiza- 
tion, the credit will belong to those loyal and 
faithful agents who were ever in the front rank 
battling for right and honor. 


BLAIN & LONG PART COMPANY. 

F, J. Blain, Hamilton County manager of the 
Continental, and Myron C. Long, sole agent 
for Cincinnati of the London and Lancashire 
and Firemans Fund, have separated and Mr. 
Blain is now located in the Fosdick building, 


| while Mr. Long retains the old quarters in the 


Mitchell Building. Both agents are out of the 
board, and have always heretofore worked in 
harmony. When the Aetna Accident for which 
Mr. Long is manager, requested him to go out 
of the fire business he turned his fire depart- 
ment over to Mr. Blain, still retaining a silent 
partnership interest. A short time ago he re- 
en‘ered the fire business, and certain complica- 
tions arising, he and Mr. Blain are now main- 
taining separate offices. 
H. N. DICKINSON RESIGNS. 

General Manager Wm. B. Kelley of the 
American of Philadelphia has announced to 
West Virginia agents of the company that H. 
N. Dickinson, who has been their special agent 
in this state and Western Pennsylvania for 
several years past, has concluded to quit the 
service of this company, and that Special Agent 
A. F. Bolling of Louisville, Ky., will look after 
this West Virginia interest. ‘‘Saw Mill Dick’’ 
was one of the most popular specials visiting 
the state and his host of friends will presume 
that his long head has been measured for more 
remunerative responsibilities, and await with 
interest the announcement of his future con- 
nection. 


THE WEST VIRGINIA ASSOCIATION. 

The fate of the embryo known as the West 
Virginia Underwriters Association, which has 
been hanging in the balance almost ever since 
its conception, will be decided at the coming 
meeting to be held in Wheeling on the 12th inst. 
Not much progress has been made since the 
White Sulpher meeting, July 25, toward over- 


| 


| coming the barrier in the way to an effective | 





organization, the momentous commission ques- 
tion. However, there is still hope that some- 
thing will be accomplished at Wheeling, 
Perhaps the future is not as hopeful as that of 
the Western Union, but similar remedies have 
been suggested for both, viz: throwing out all 
those who will not ‘be good,’’ probably a 
different class of companies in each case, and 
attempting to go on without them. It seems 
that this is about the only thing that can be 
done at Wheeling, and it will be interesting to 
watch the results of such action. It is claimed 
by many that those companies that will not 
support the organization without the 15 per 
cent. commission agreement, will not go so far 
as to attempt demoralization if the association 
is continued without tnem, although some of 
the commission pledge companies have made 
threats in that direction. Of course it would be 
almost impracticable to support a satisfactory 
rating system without the concurrence of a very 
large majority of the companies, but with the 
assistance of local boards in the more important 
towns, present rates might be maintained. 


LANG IS A GOOD MAN. 

It is not probable that the Ohio Inspection 
Bureau will take in Toledo, even if it does get 
Cincinnati. While rates have suffered there 
largely on account of the agitation in favor of 
automatic sprinkler equipments, there is no 
general disorganization. It is improbable that 
conditions could be bettered by a change. Sec- 
retary Lang has been in his position over twenty 
years, and has the esteem of mst of the agents. 
He is fair, and his work is always honest and 
conscientious. Though as stated, Mr. Lang 
has filled the trying position of secretary of 
a local board for a long time, he has never lost 
his natural attributes of a gentleman, and he 
has also managed to become something of a 
scholar. It is sincerely to be hoped that Mr. 
Lang will continue to occupy the throne of the 
““Potentate of Rates’? and Board Rules at To- 
ledo for many years to come. 

LICKING COUNTY BADLY CUT UP. 

The condition of fire underwriting in Licking 
County, O., is on the whole very unsatisfactory, 
although Newark itself is in fairly good shape. 
An effort has been made to organize the Lick- 
ing County Board of Underwriters. Nearly all 
the agents in Newark are members. It is hard 
to say who are not members, as uncertainty ex- 
ists not only among boarders but also the al- 
leged non-boarders, as to the status of some of 
the latter. George Franklin, jr., is in this 
class. He says he is maintaining rates in New- 
ark, but that he told the board he would not 
maintain them in certain outside villages while 
agents of other towns were taking his business 
at cut rates. A number of the Newark agents 
blame the present outside demoralization on W. 
H. Mead jr., of Pataskala. He writes business 
in various parts of the county, as well as in 
other counties. He agreed to come in if the 
east tier of townships in Franklin county was 
taken in, but as yet nothing has been done in 
that direction, ani it is not known that any- 
thing will be. Two of the Utica agents and W. 
H. Montgomery, of Pataskala, are ready to 
come in if Mr. Mead will, but, with him out of 
the board and making his own rates, they can 
not doit. This is the Newark statement of the 
case. As THE WESTERN UNDERWRITER has 
not seen Mr. Mead, his side can not be given. 
As far as can be seen, the immediate prospects 
of getting the county at large in shape are not 
as bright as could be desired. As a sample of 


rates out in the county, it is said that a Newark 
agent wrote a dwelling-house in Utica for $1,000 
five years for $2.50. 
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OHIO FIRE APPOINTMENTS. 
The following are recent Ohio fire appoint- 


ments: 

Aetna —E. W. Howe, Chilo. 

Allemannia— Fanny G. Spencer, Sandusky; S. H. 
Herron, New Philadelphia; H. P. H. Robinson, Lorain; 
T. K. Wilkins, Lima; S. E. Ranney, Columbus; H. C. 
Smart, Canton; LeRoy Parsons & Son, Mansfield ; F. E 
McCaskey, Toledo. 

American, §¥. J.—Arthur W. Hall, Ironton 

American, Pa.—A. L,. Foster, Middletown; C. A. Horn, 
Plain City; A. B. Mason (from John D. Fidler), Troy: 
H, J. Favorite, Tippecanoe City. 

American, Mass.—F, W. Alvord, Sandusky. 

County of Phila.—B. Schlesinger, Xenia. 

Fire Ass’n—C. S. Schafer, Vermilion; A. R. Haw- 
thorne, Troy. 

Firemans Fund—A. E. Eoff, Findlay; J. H. Hatch & 
Son, Piqua; Biery & Wilkins, Warren: F. J. Greer, Ot- 
tawa; Parsons & Moore (from Z. Frank Martin), Troy; 
F. M. Neff (from H. E. Johnson), Camden. 

Greenwieh—G. B. Binckley, Kenton; W. O. Chappelle 
& Co., Barnesville; F. M. Beckett, McConnelsville. 

German, Ind.—J.C. B. Beatty, East Liverpool; D. W. 
Conger Toledo. 

German American—J. M. Van Tilburg, Tiro. 

Grand Rapids—LeRoy Parsons & Son, Mansfield; B 
L. Peters & Son, North Baltimore; C. D. Mason, Ash- 
land; J. C. B. Beatty, East Liverpool 

Lancashire—Adoiph Pluemer, Cincinnati; S. F. Long, 
Weston; J. F. Deatrick & Son, Defiance; R.G. Cook, 
Richwood; W. H. Mead, Jr., Pataskala. 

L. & L. & G.,—John Frohnenberg, Wapakoneta. 

Manhattan—O.C Ringle & Co., Cleveland: Wm. Mc- 
Comb, (from Thos. K. Wilkins), Lima; F. X. Stalikamp 
Delphos; W. A. Mizer, Coshocton; H. D. Murphy, New- 
ark; Leech Brothers, Uhrichsville; J. C. Kelly, New 
Philadelphia. 

Northern—W. G. Burwell, Chicago. 

Orient—C. F. Talbott (from Frank M. Anderson), 
Crestline; M. J. Hutchinson (from Frank 5S, Pullen), 
Lebanon. 

Phenix—Schuler & Son (from J. G. Monnett), Galion; 
B. H. Hodgson, East Liverpool. 

State of I1l.—Pilcher & Perkins, Logan; O. F. Pilcher 
McArthur; E. C. Smith, Tiffin; A. C. Longbrake, Marys- 
ville. 

Thuringia-American—Tranger & Moore, Columbus; 
M. J. Herbert and Mrs. J. Weil, Jr., Cleveland, 

Traders, 111.—W. Adams (from Clapp & Barnes), 
Warren. 

Union, Pa.—F. M. Hawl>y, Wellsville. 

Union, N. ¥.—A. M Herbert, Canton. 

United Fire, Balto.—S. S. Sargent. Columbus; W. H. 
Evans, Jr.. Akron; W. L. Alexander, Canton; LeRoy 
Parsons & Son, Mansfield: H. V. Gray Bro., Zanesville. 

Victoria—T. K. Wilkins, Lima. 

Aetna—F. T. Hooker, Youngstown. 

Boston—A. I, Murray, Washington, C. H.; Coates & 
Morgan, Alliance; Lotz & Campbell, Girard. 

Com’! Union, Eng.—lLouis Perezel, Cleveland; A. B. 
Mason, Troy 

Commerce—R. B. Millikin, Hamilton 

Conn.—A. B. Martin, Geneva. 

Firemen’s, N. J.—C. B. Ebenly, Bowling Green; H. E. 
Pearce, Kenton; A. P. Trout, Springfield. 

Franklin, Pa.—Lloyd Wyman, Painesville. 

Germania—P. H. Nothstine, Circleville. 

Hartford—Samuel Fritz, Edgerton; J. C. Guiss, Pio- 
neer. 

Imperial— Chas. Craig, Cheviot. 

Lond. & Lanc.—G. E. Sebring, Sebring. 

Manhattan—Sears Ins. Agency, Cincinnati. 

Mechanics -C. C. Lord, Elyria. 

Merchants, N. J.—Lotz & Campbell, Girard. 

Michigan—W. H. Pemberton, Troy; T. D. Stevenson, 
Fostoria. 

Millers & Mfrs.—W. H. Mead, Jr., Pataskala; Arnold 
& Price, Paulding. 

Milw. Mechs.—R. H Westcott, Jefferson; John Woods, 
Georgetown; Wm. R. Walker, Batavia; H. H. Miller, 
Hillsboro; N. B. Sharp, Sabina. 

New Hampshire—T. D. Stevenson, Fostoria. 

North B. and M.- F. J. Brown, Lebanon. 

North German—C. E. Shanklin, Cleveland; Jacques & 
Williams, Ashtabula; Hall & Harter, Akron; D. W 
Crigler, Akron; Mayberry & McCracken, Youngstown ; 
LeRoy Parsons & Son, Mansfield; T. F. Lloyd, Ports- 
mouth; A. L. Fullerton, Chillicothe ; Chas. H. Towson,” 
Lancaster. 

Palatine—Wilson & McSavaney, London. 

Phoenix, 7 N. Acker, Logan; M. V. Boyer, Au- 
burndale; Lloyd Wyman. Painesville; R. E. Preston, 
Lorain; T. D. Stevenson, Fostoria. 

Phoenix, Eng.— Wilson & McSavaney, London. 

Scottish U. and N.— Raudabaugh & Hayng, Celina; 
James Webster & Son, Van Wert 

State, Ill.—C. C. Davidson, Alliance; J. R. Kurtz, New 
Philadelphia; Arnold & Price, Paulding; Merrill, Dodge 
& Jackson, Toledo, 

Sun, Eng.—E. L. Price, Earysville. 

_ Thur. Amer.—Defenbaugh & Bennra, Toledo; Godfrey 
Sutermeister, Kenton. : 


OHIO AND W. VA. NOTES. 


The Ohio Inspection Bureau has just com- 
pleted the rating of Portsmouth. 


_ The Michigan Fire & Marine has transferred 
its Cleveland agency from George H. Olmsted 
& Co. to X. X. Crum & Co. 


The Sears Insurance Agency of Cincinnati 
lg agency of the Manhattan Fire of New 
ork. 


CE. Shanklin, manager of the American of 
N. J. at Cleveland, has taken the agency of the 
North German. ‘ 


| 
| 


C. Riley, agent of the Aetna Life at Blanches 
ter, O., has formed partnership with Edward 
Smith, the Aetna Life Agent at Cuba, O., and 
started a fire and life agency at Wilming- 
ton, O. 

E. B. Underhill, special agent of the West- 
chester, has not moved his headquarters to 
Cleveland as stated in last issue by mistake. 
He is still located at Columbus. 

It is understood that Springfield, Ohio, will 
soon cease to be headquarters not only for 
Henry Eowler’s state agency of the Home of 
New York and the Home’s district farm agency, 
but for J. O. Dye of the Royal. Mr. Dye con- 
templates moving to Cleveland. 

Geo. A. Gescheider has bought out the in- 
terest of his mother, Mrs. Ida Gesheider in 
‘““Gescheider’s Agency’’ at Steubenville, Ohio, 
and will now take sole charge of the business. 
Mrs. Ida Gescheider recently married. 


OHIO FIELD CLUBS DISBAND. 
The Springtield Meeting of the Two Organi- 
zations Results in Disruption, 

The two Ohio field clubs met at Springfield 
last Tuesday, and after a brief session disbanded. 
While this radical movement was unexpected in 
some quarters, yet those acquainted with the 
inside conditions, were not surprised. The 
Ohio Insurance Exchange was the organization 
of the field men of union companies, and the 
Ohio Insurance Association was the non-union 
field club. During the last eighteen months or 
so, there have been spasmodic efforts to organ- 
ize some sort of a field club. Fora while there 
was what may be called a union organization, 
although it ran without a name and seldom had 
a regular meeting. Last spring, the field men 
of the state, patterning after Indiana, organ- 
ized separate clubs. The two clubs got in run- 
ning order in June. They commenced opera- 
tions with the right ideas in view, and from 
their constitution and by-laws, it was plain 
that the clubs only intended to cover such 
matters as would tend to the betterment and 
elevation of the business, and would only take 
such action as would be in strict accord with 
the law. All matters pertaining to rates were 
to be avoided. The meetings were semi-public 
in character, the field men stating that they 
would conduct their sessions with open doors. 

While there was some opposition in certain 
cases on the part of companies, yet as a general 
rule there seemed to be no objection to the field 
men having such organizations, provided they 
in no way antagonized the state laws or state 
authorities. Very unfortunately, foreign issues 
were introduced into the meetings of the clubs 
and the companies feared that action might be 
taken that would place them in an embarrass- 
ing situation. Debates arose concerning rates, 
commissions, etc., and it was apparent that 
companies would not sanction this procedure. 
Several companies were instructing their field 
men to withdraw from the organizations, or 
else not attend future meetings. The compa- 
nies recognize that the field men by united 
effort can accomplish great good in making re- 
forms that are perfectly legitimate and would in 
no way be looked upon as a violation of the 
law. At the Springfield meeting there were 
about twenty-five field men present. 

There seemed to be a sentiment prevailing 


| among the non-union men that the union spec- 


ials were attempting to control the non-union 
organization. Owing to this feeling and the 
position that the companies were taking, the 
Ohio Insurance Association adjourned sine die. 
This’ action was closely followed by the Ohio 
Insurance Exchange taking similar action. 
Thus closes the brief career of these organiza- 
tions in Ohio. 
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MICHIGAN UNDERWRITING. 


CHANGES ITS LOCATION 

The Michigan Manufacturers Mutual Fire 
Insurance Co’s home office was removed from 
Saginaw Valley to Bay City, August 1, and the 
company now has for directors A. E. Bousfield, 
W. D. Young, H. B. Smith, F. E. Parker, S. G. 
M. Gates, L. C. Slade and P. R. Procter. Its 
officers are A. E. Bousfield, President; S. G. M. 
Gates, Vice-President; H. B. Smith, Treasurer; 
P. R. Procter, Secretary. The change in loca- 
tion is made in the interest of an increased 
home business, and for the greater accommoda- 
tion of its officers and directors, all of them 
being Bay City men excepting Mr. Slade of 
Saginaw. On September |, this company com- 
pleted the ninth year of its existance, and has 
paid for losses in that time of $174,595.26. 

AGENCY DEALS AT GRAND RAPIDS 

A partnership was formed recently in Grand 
Rapids, Michigan, between Carroll Perkins, 
Ferry K. Heath, and John Byrns, the purpose 
of the new company being to purchase the 
agencies of Perkins and Boer and those of L. W. 
Heath. When it came to the transfer, however, 
it was found that the companies represented by 
Perkins amd Boer which were all union compa- 
nies declined to make the transfers and gave as 
their reason for so doing that the companies 
represented by the Heath agency were all non- 
union companies, paying a higher commission 
than 15 per cent. Because of this objection on 
the part of the union companies, Carroll Per- 
kins dropped out of the deal and a new com- 
was formed with Heath & Byrne as its mem- 
bers. This concern then purchased the Heath 
agency and will take care of the business of the 
companies formerly represented by L.W. Heath. 
Another firm composed of John Boe-, of the 
old firm of Perkins and Boer, and William Har- 
dy, was also organized and have purchased the 
agencies of the Perkins and Boer concern. 

John Byrne of the new firm of Heath & Byrne, 
is a stranger to the insurance business and holds 
merely a financial interest in the concern. Mr. 
Byrne is one Grand Rapids wealthy citizens. 
The entire deal in all of its phases has created 
a good deal of discussion among the insurance 
men of the city and it is believed that some 
other matters outside of the commssion question 
affected the result. John Boer of Boer & Hardy, 
has been up to this time, the state agent fora 
number of companies in Minnesota, but he has 
now resigned his duties there and will devote 
his entire time to business in the state of Mi-hi- 
gan. 


MICHIGAN RESORT BUSINESS. 

B. D. West, the insurance inspector for West- 
ern Michigan has returned to Grand Rapids 
from his tour of over a week, very enthusiastic 
over the business prospects in the North. He 
says that there is a great deal of building going 
on in all of the towns which have been dead 
ever since the cutting off the pine years ago, 
and the character of the fire risks are also much 
improved The buildings being built now are 
of a more substantial fire-proof character than 
hitherto. September has seen the last of the 
building of summer hotels and cottages in 
Michigan resorts and a chance is now presented 
of looking over the field in a general way. Mr. 
West is more than ever convinced of the great 
field which the resort business has opened up to 
insurance men, and the quality of the business 
is constantly improving. Next year, in the 
opinion of the inspector, will see a great many 
improvements in the manner of handling this 
class of risks 
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MICHIGAN FIRE APPOINTMENTS. 


The following are recent Michigan fire insur- 
ance appointments : 


Baloise—Rollin R. Wheeler, Ludington. 

Boston—O. V. Linden, Escanaba; Clarence E. Straight 
Otsego; Thoephile Gariepy, Republic. 

Caledonian—Thos, Brennan, Chesaning. 

Caled.-Amer,—Wm. A. Richard, Jackson 

Com. Union, Eng.—Paul H. King, Dowagiac 

Continental -Geo, W. Dafoe, Brown City; J. 
gan, Burlington 

German All.—H. E Randall, Vassar. 

German Amer.—Walter R. Eaton, Hastings; Simonds 


I,. Mor- 


& Corell, Niles; H. E. Randall, Vassar. 
Germania, N. Y.—Byron J, Foster, Hudson. 
State, Pa.—Don C. Morrison, Benton Harbor; E. S. 


Kelley, St. Joseph. 

Lancashire—Walter R. Eaton, Hastings. 

L.& lL. &G,N. Y.—Wm., F. Stirling, Charlotte; Ed- 
ward S. Rankin, Kalamazoo 

London Assur.— Mathew Davison, Flint. 

Lumbermen’'s, Pa.—C. F. Ganschow, Saginaw, W. S. 

Marine, Eng.—Wm. Zimmerman, Detroit. 

Mechanics’, Pa.—C. F. Ganschow, Saginaw, W. S. 

Merchants’, R. I.--A. E. R. Bush, Bay City; Wm. H. 
Faucett & Bro., Calumet; Oscar V. Linden, Escanaba; 
Chas. H, Garrett, Kalamazoo, 

Netherlands.—John W. Foot, Saginaw, E. S.; Chas. F. 
Ganschow, Saginaw, W. S. 

Northern, Eng.—C. F. Smith, Rockland 

N. W. National—Will F. Simonson, Bancroft; John F. 
Cartwright, Devison; Sidney J. Smale, Flint; Franklin 
P. Sayre, Flushing; Richard E. Barron, Howell; John 
Robinson, Imlay City; Lewis M. Arnold, Oxford; Arthur 
F. Newberry, Rochester; John F, Cullen, Wayne 

Pacific—C. F. Ganschow, Saginaw, W. S. 

Phoenix, Ct.—W. F. Stirling, Charlotte. 

Prussian National—S. Eugene Haskins, Cadillac; S. J. 
Male, Flint 

United Firemen’s 
Huron 


Stockwell, Ormsby & Co., Port 


Sheridan & Hicks, Saginaw. 
++ ++ 


HOW GRAND RAPIDS LOOKS. 

‘The situation among insurance men in Grand 
Rapids,”’ said a prominent agent in conversa- 
tion with THE WESTERN UNDERWRITER repre- 
sentative recently, ‘tis an anomolous one, and 
one which bodes little good for the immediate 
future of the business of underwriting in this 
city. 

‘For some time the condition of affairs has 
been kept well in hand, largely through the in- 
strumentality of the local association, but for 
some reason or other that seems to be losing its 
grip on things, and the chances seem good for a 
return of the disordered state of affairs which 
were in operation a few years ago. The. latest 
indication of the impending break is the open- 
ing of a cut-rate agency, the owners of which 
miade no pretense of their rate-slashing prac- 
tises. At first the regular agents made a bluff 
at resistance, threatening to open up on the 
offenders and continue the warfare until they 
were driven to cover, but all talk of that char- 
acter seems to have been dropped and nothing 
is being done. Meanwhile, the cutting is going 
quietly on, not by the first cut-rate agency 
alone by any means, but by almost every other 
agent in the city. If the present demoralized 
condition prevails much longer, the prospect 
for money making in underwriting in the Valley 
City has gone glimmering for the immediate 
future. The only hope forthe present situation 
lies in what the local association determines to 
do, If its members sit still and make no effort 
to stem the tide, they will soon find themselves 
in a decidedly uncomfortable situation, but if, on 
the other hand, they awake to a vigorous life 
and take a firm grasp upon. affairs, there is still 
hope that the crisis which is impen ling may be 
averted.”’ 


Sidney J. Smale, of Flint, Mich., gets the 
Mechanics, formerly with L. H. Henderson, and 
the Spring Garden, formerly with Charles H. 
Rood. 


The fire maps of Grand Rapids, Mich., are 
being corrected, for the first time in four years’ 
About 2,000 changes are found necessary to be 
made. 


Andrew McElroy has taken the agency of the 
Merchants of Newark and the Spring Garden 
at Marine City, Mich. 





AMONG CASUALTY MEN. 


THE MARYLAND CASUALTY’S DEAL. 

The reinsurance of the liability, sprinkler 
leakage, elevator and steam boiler business of 
the Union Casualty, of St. Louis, by the Mary- 
laud Casualty caused no surprise. The Union 
Casualty has always lost money on this business. 
Before it was purchased by New York parties 


| connected with the Hanover National Bank, 


through Delesderniers & Cluff, the New York 
brokers, it was owned largely by prominent St. 
Louis Germans. When Colonel Ellerbe took 
hold of the company it was supposed the stock- 
holders could swing sufficient business, through 
their influence, that would put the company on 
a profitable basis, The results were not as de- 
sired, and in consequence there have been con- 
stant reinsurance rumors in the air. Doubtless 
the New York element purchased the stock to 
wreck the company, but it is presumed that the 
payment of 140 for it debarred immediate prof- 
itable reinsurance At least liability men, and 


| among them President Stone, of the Maryland 


Casualty, were in St. Louis at the time of the 
new deal to figure on the company’s business. 
Then came emphatic denials that the company 
was to reinsure, the usual course followed 
when secret deals are being manipulated. There 
has been a current rumor ever since the new re- 
gime was installed that the Maryland Casualty 
controlled the company, but there is nothing to 
show the authenticity of this. C. B. Beardsley, 
the district manager at Chicago, was called to 
the home office, and over his signature the com- 
pany’s representatives were assured that the 
company was to continue. The heavy liability 
men of the Union Casualty will hardly be taken 
care of. They have not looked after the per- 
sonal accident or plate-glass departments to any 
great extent, but are purely liability managers. 
These gentlemen were all at the Union Casualty 
office last week. The company now claims it 
will continue the personal accident and plate- 
glass business. Naturally, there are doubting 
Thomases as to the sincerity of this statement, 
but it would seem that with proper guid- 
ance the company could be profitably handled 
now that its losing business has been eliminated. 
Wm. S. Cluff, the secretary, who represents the 


| 


firm of brokers that engineered the deal, came | 


from Chicago. He was associated with the fire 
insurance agency of Geo. M. Harvey, and later 
went with Macdonnell & Hood, managers of 
the northwestern department of the burglary 
branch of the Fidelity and Casualty. 


++ ++ 


W. C. WARFIELD RESIGNS. 

W. C. Warfield, Cincinnati manager of the 
New Amsterdam Casualty, has resigned to ac- 
cept the position of superintendent of public 
schools at Mt. Sterling, Ky. Mr, Warfield was 
formerly connected with the Covington schools. 

++ 
TO GIVE PARTIAL DISABILITY. 

It is understood that the United States Casual- 
ty Company is now arranging to issue a partial 
disability clause in its policies. This makes the 
last company of any note to fall into the partial 
disability procession. 


++ ++ 
MUTUAL LIABILITY COMPANIES. 

There are three well-known mutual companies 
in the United States which write employers’ li- 
ability insurance. They are the American Mu- 
tual Liability, of Boston; the Employers’ Mutual 
Indemnity Company, of Philadelphia, and the 
American Mutual Indemnity Company, of Scran- 
ton, Pa. The Boston company has largely con- 
fined its operations to insuring textile and shoe 


factories in New England. This has been a pre- 
ferred class of business, and has proved a paying 
one. From present indications this company is 
enlarging its scope and entering the general 
liability business. The American Car and 
Foundry Company, familiarly known as the 
Car Trust, has recently placed its employers’ 
liability insurance in this company, it being 
formerly covered by stock companies. The Car 
Trust has plants in several of the western states. 
The two mutual companies of Pennsylvania 
have been doing general liability business, con- 
fining most of their operations to their home 
state, but writing business in other states, al- 
though they are not admitted It is understood 
that the Scranton company is trying to reor- 
ganize as a stock company. 


CASUALTY AGENCY APPOINTMENTS 
The following are recent casualty appoint- 
ments : 


OHIO. 

General Accident—John I,. Yost, Canton; J. F. Yorick 
Elyria; H. M. Campbell, Atlanta. A 

Lloyds’ Pl. Gl.—Lotz & Campbell, Girard; T. D. stey- 
enson, Fostoria. 

Metropolitan Pl. Gl.—J. A. Roush, Van Wert 

National Protec. Soc.—A. F. Jennings, Toledo: Alex 


Baker, Akron; E. Cook, Akron; L. O. 
bus. 

New Amsterdam—H. lL. Erdman, Canton. 

Standard—Geo. W. Stieg, Toledo; Louis 
Youngstown. 

U.S. Casualty—P. A. Lins, Marietta 


Douglass, Colum- 


Liebman 


MICHIGAN. 


Great Eastern Cas.—J. M. Judson, Adrian; James R, 
Bach, Ann Arbor; R-T. McNaughton, Jackson 

Lloyds Pl. Gl.—W. G. Titus, Lansing; Oliver McQues- 
tion, South Lyon 

N. Y. Pl. Gl.—Chas. F. Ganschow, Saginaw, W. S$ 

U. S: Casualty—W. H. Fowler, Grand Rapids; J. J. Me- 
Guire, Detroit. 


TO PROTECT THE FESTIVAL COMMITTEE. 

Quite a little interest is being evinced among 
liability agents in Chicago as to the form of poli- 
cy and rates for the annual autumnal festival 
and jubilee that will be held in Chicago here- 
after. Last year Chicago inaugurated the idea 
of holding an annual event at the time of the 
Peace Jubilee. This annual affair will be to 
commemorate Chicago Day, which is October 9, 
and, in addition to being a local entertainment, 
the idea is to draw outsiders to the city. The 
general committee in charge of the affair is now 
seeking liability insurance to protect them dur- 
ing the construction of the decorations, and also 
for damages that may occur to the general pub- 
lic on account of them. Some of the conserva- 
tive companies refuse to write this business, but 
there is no doubt but that some company will 
take the risk for the few days. 


FIXED INDEMNITY FEATURE. 

An official of a personal accident policy com- 
pany, in speaking of fixed indemnity stipula- 
tions, said: ‘‘ While in some instances, I think, 
it is best to have fixed indemnity, yet I do not 
deem it wise to have a fixed indemnity policy, 
inasmuch as it adds to the moral hazard. In 
case of a person defrauding companies, he can 
take out several policies, and get a stipulated 
amount.for the loss of a member of the body, 
and this appeals to him strongly.’’ 


The Maryland Casualty Company is being ex- 
amined by the Illinois department. Ex-Super- 
intendent of Insurance B. K. Durfee is in charge 
of the examination. 


The General Accident has as yet secured no 
Chicago agent. T. C. Stephens, who represent- 
ed the New England Mutual, resigned. The 
National Accident is also without a manager at 
Chicago. Both companies are looking for men 


to fill the positions. 
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FRANKLIN LIFE'S POLICIES. 

The Franklin Life of Springfield, Ill., has 
now gotten a good start as a legal reserve com- 
pany. The main policy that it took over from 
the old assessment company of the same name 
is the “Trust Fund Dividend Policy.’ The 
idea of this policy is to give insurance at a very 
low rate. The special feature of this policy is 
the trust fund which is created by each policy- 
holder depositing with the company the sum of 
fifty cents per $1,000 of insurance of age at 
entry. This amount is payable once only, 
either in cash or four equal payments due 6, 12, 
18 and 24 months after date of application, at 
the option of the assured. The purpose of the 
trust fund is to make provisions for dividends 
to reduce the cost of insurance to the persistent 
policy-holders after ten years from the date of 
their policies. These dividends arise from the 
compound interest earnings of the fund and the 
very valuable source of lapses, and it is espec- 
ially provided in the policy that by such earn- 
ings and accretions together with the mortality 
savings and other profits under the regular 
premium, belong tothe holders of such policies, 
and cannot be used by the company for any 
other purpose. In the event of the death of a 
trust fund policy-holder, the amount deposited 
in such fund will, in addition to the face value 
of the policy, be paid tothe beneficiary. Reg- 
ular premiums are payable in the usual way 
and are the same each year during the first ten 
years of the policy being thereafter adjusted in 
accordance with the dividends or profits de- 
clared and the age of the insured. The Frank- 
lin states that it has been selling similar policies 
for a number of years, and is actually paying to 
the holders thereof who have reached the divi- 
dend-paying period, an average yearly dividend 
of about 50 per cent of their annual premiums. 

The table of rates for the Trust Fund Policy 
is as follows: 

TRUST FUND 
Deposit. 


\ ANNUAL Payable once 
AGI m . 
PREMIUM. only, and re- 
turned in case 
of death.) 
wv , souwe $i2 70 $10 00 
21 127 , 1) 
22 ; 12 75 11 
23 12 8) 11 ww 
24 12 85 12 00 
2 12 90 12 50 
2H 13 09 13 WO 
27 13 28 13 50 
B 13 47 144.00 
Sts vivess sbceenantdews 13 69 14 50 
aw) 13 92 15 00 
3t 14 18 15 
iwiced.  Bianeogas 1444 16 00 
a 14 74 16 5O 
Diss wiaebe ct amaleen allen 15 06 17 
35 15 41 17 
3 15 79 18 0 
37 16 20 18 50 
3S 16 66 19 00 
33 17 16 19 50 
th) 17 7% 20 00 
il 18 35 20 50 
42 19 05 21 00 
43 19 Si 21 ww 
44 20 67 22 Ww) 
45 21 64 22 0 
4H 22 70 23 00 
7 23 89 23 50 
is 25 22 24:00 
49 26 68 24 Ww 
) 28 29 2 00 
| 07 25 SO 
y2 32 04 26 00 
53 34:19 26 50 
aay eee 36 56 27 OO 
dD 39 16 27 wD 
ob 42 01 2 00 
v4 45 13 28 50 
38 es . 48 56 29 00 
39 52 42 29 SO) 
60) 5H 43 3000 


One of the features of the Franklin policies is 
the certificate of the insurance department 
printed thereon which gives the date of regis- 
tration at the insurance department, the certifi- 
cate reading, ‘This policy is registered and 


secured by pledge of bonds, stocks and securi- 
ties deposited with this department.”’ 

One of the policies issued is the ‘‘Special 
Guarantee Contract.’’ This is a five-year term 
policy with a premium of $148.90 for $10,000 at 
age 35. Atthe expiration of the five years the 
premium thereafter will be $257. Under the 
new premium the policy takes on the usual 
loans, surrender values, etc., of an ordinary 
policy. 

Another policy is the 40 per cent “Guarantee 
Dividend Ordinary Life.’’ The idea of this 
policy is the payment of 40 per cent of all the 
premiums that have been paid by the holder up 
t» the time of his death, in addition to the face 
of the policy. The premium tor $10,000 age 35, 
is $285.80. The policy is participating. 


++ ++ 


CLEVELAND LIFE’S $9,000 DEPOSIT. 

The expose in the issue of THE WESTERN 
UNDERWRITER of two weeks ago, as to the na- 
ture of the $9,000 deposit of the Cleveland Life 
with the Ohio insurance department under the 
stipulated premium law, created considerable 
interest throughout the state. It was found 
that the deposit consisted of a single mortgage 
of $9,000 upon 14 lots located on the outskirts 
of Cleveland, part in and part outside the city 
limits, owned by E. B. Cassell, actuary of the 
Cleveland Life, and son-in-law of its president, 
D. Bender. These lots, according to the tax 
appraisers, are worth about $2,800, and what- 
ever they may be worth, the most sanguine 
judge of Cleveland suburban property could 
hardly place their value at $21,000, the amount 
fixed by the Cleveiand Life’s appraisers, accord- 
ing to Mr. Bender. The mortgage was executed 
May 17 by Mr. Cassell and the document 
turned over the same day to the insurance de- 
partment as a deposit. Following is a state- 
ment by Mr. Bender, giving further light on 
the matter, and doubtless intended by him as a 
refutation of the article printed. After a thor- 
ough sifting of the facts, while not objecting to 
publishing Mr. Bender’s statement, THE WEsT- 
ERN UNDERWRITER reiterates and emphasizes 
in toto its article as published. Mr. Bender, as 
will be seen, places the responsibility of the 
mortgage upon John P. Slemmons, deputy su- 
perintendent of insurance. The fact remains 
that if the property is worth $21,000, it should 
not be difficult to exchange or sell it and place 
a $9,000 deposit with the Ohio department un- 
der the provisions of the stipulated premium 
law about the validity and full value of which 


| there will be no question. Mr. Bender does not 
| consider the Cleveland Life a reorganization of 





the People’s Mutual, but that is what it was in 
an insurance sense. A reorganization is usually 
the preservation of what is good in a company 
and the abandonment of the undesirable ele- 
ments. That is what took place in the Cleve- 
land Life—People’s Mutual deal. As to the re- 
ceivership, the People’s Mutual undeniably did 
go into it, and Bender and Cassell, as its re- 
sponsible managers, must have caused it to go 
there, if not directly, indirectly. Here is what 
President Bender has to say : 





CLEVELAND, ONT, Sept. 2, 1899.—Editor, THE Wesrt- 
ERN UNDERWRITER—Dear Sir: We notice an article in 
your journal of August 24, 1899, headed “‘Cleveland Life's 
Assets.’’ Feeling that the representative was misin- 
formed, we ask, as a matter of fairness and justice to 
the Cleveland Life, that you allow us space in your 
journal to give your readers the facts pertaining to 
statements made in said article. 

ist. The Cleveland Life, neither in equity nor law, 
could be celticd a “reorganization” of the People’s Mu- 
tual Benefit Association. The Cleveland Life was organ- 
ized underthe recent stipulated insurance law, and is 
just as distinct from the People’s Mutual referred to, as 
the New York Life or the Mutual of New York, or any 
other insurance company doing business in this state. 

It is true that the Cleveland Life insured some five 
hundred of the former policy holders of the People’s 
Mutual, on medical examination, and issued them Cleve- 


land Life policies. It is also true that a large majority 
of policy holders of the People’s Mutual was insured in 


_ the Northwestern of Chicago. Your correspondent fur- 


ther makes the statement that when the stipulated pre 
mium law was passed, Bender and Cassell, who were 
then its managers, took advantage of said law to put the 
People’s Mutual in the hands of a receiver and organize 
a new company to take over the agents and desirable 
members. 

Now, the facts are that the trusteesof the People’s Mu 
tual, in harmony, and at the request of two-thirds of the 
claimants against the People’s Mutual proposed to give 
any amount of bond that might be required by the court 
and under the direction of the court to settle up the busi 
ness of the People’s Mutual without a dollar of cost to 
the claimants, and, in addition to this to allow some 
$4,000 that belonged to the trustees of the People’s Mu- 
tual to remain in the treasury of the People’s Mutual 
and the same to be paid with other moneys in the treas 
ury to claimants against the People’s Mutual. To effect 
this kind of a settlement in the interest of the claimants 
against the People’s Mutual, the attorney of the Peo 
ple’s Mutual, with another reputable attorney of this 
city, who had been retained by a majority of the claim 
ants against the People’s Mutual, went into court and 
not only petitioned the court, but argued the case 
against the appointment of a receiver. 

The facts as to the loan are these: Ist. The executive 
committee of the Cleveland Life, upon which a loan was 
desired, appraised the property, and this executive com 
mittee, alive to the fierce competition, and expecting 
just such misrepresentations as were made to your cor- 
respondent, and further, in orderto make their deposit 
with the department doubly safe and beyond the pale 
of honorable criticism upon the part of competing 
companies, sent for the Deputy State Insurance 
Commissioner, Hon. J. P. Slemmons, to have him view 
or appraise the property and pass upon the validity of 
the loan, all of which was done by Mr. Slemmons 

In conclusion, permit us to say that four-fifths of the 
trustees of the Cleveland Life are composed of business 
gentlemen of high social and business standing, who 
would not lend their countenance or influence to an un 
warranted or unbusiness-like transaction, and they pro 
pose to bulld up the Cleveland Life Insurance Company 
on solid business principles and make it second to none 
in the state. Yours very truly, 

D. BENDER, President 
++ 4 
STIPULATED PREMIUM RULING. 

The enclosed letter has been mailed to the 
stipulated premium life companies doing busi- 
ness in Ohio by Superintendent Matthews : 

CoLuMBvws, O., Sept. 2, 1898.—Dear Sir: In order to 
carry out fully the provisions of the Stipulated Premium 
law of Ohio, under which your company is operating in 
this state; and especially in order to make definite and 
unequivocal to each policy-holder his full liability under 
his policy contract, I deem it important that there 
should be inserted, either in the face of your policy, or 
among the conditions printed on the back thereof, the 
following 

Condition No. It is further understood and agreed 
that if at any time the reserve fund should become re 
duced below the amount required by law the deficiency 
shall be made up and restored to said fund by the pay 
ment of an extra premium apportioned equitably among 
the members, If said extra premium be not paid within 
three months after notice this policy shall be scaled 
down to such an amount as is necessary to make the re 
serve fund to its credit equal to the net unearned pre 
mium on the insurance remaining in force, and which 
amount shall shall be the maximum for which the com 
pany shall be liable under said policy. 

This is necessary in order that the policy-holder may 
be made aware of his possible liability in event the 
company's reserve sh« suld become depreciated below the 
standard required by law. 

I desire, therefore, that you at once, if not already in 
your policies, arrange to have the above condition, or 
one equally as explicit, inserted in all your stipulated 
premium policy contracts hereafter issued in Ohio. 

In order to save policy blanks already printed, I sug 
gest you attach a slip or rider containing the condition 
to all of such policies hereafter issued, and forward to 
this Department a copy of the slip or condition adopted 
for approval and filing 

I hope to hear from you at once in regard to this mat 
ter. Very truly yours, 

W.5S. MATTHEWS, Superintendent, 


AMERICAN UNION'S CONTINUOUS INSTALMENT 

The American Union Life has just gotten out 
its ‘‘Continuous Instalment Policy.’’ The period 
usually selected for instalment policies is twenty 
years, therby providing an income through the 
probable life of the beneficiary; if a widow, en- 
abling her to educate her children and support 
them until they reach maturity and self-support. 
The American Union provides against the con- 
tingency of a beneficiary living longer than the 
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ordinary income policy by selling a policy 
guaranteeing the payment of the sum insured 
in twenty equal, annual instalments, and should 
the beneficiary survive that period, the income 
is continued so long as the beneficiary lives. 
Much insurance is bought to protect estates and 
to provide for the payment of debts; a single 
policy will often contain the names of several 
persons as beneficiaries; this policy of the 
American Union being solely designed for the 
benefit of an individual, cannot be made paya- 
ble to an estate, and only one person can be 
named as beneficiary except as stipulated. The 
company’s literature says: 

While several other life insurance companies are 
selling continuous instalment insurance, the continuous 
income policy sold by the American Union Life Insur- 
ance Company is in advance of all others in the flexibil- 
ity of its privileges and its provisions forthe amplest 
equities to insured and beneficiary. The policy is abso- 
lutely under the control of the insured at all times. 
Inflexible by its terms in carrying out the purposes of 
the insured, when different conditions aud circumstances 
cause him to desire modifications and changes in the 
policy, it permits the largest latitude consistent with 
sound insurance principles, allowing changes to be 
made in the contract without loss of any equity. 

Should the insured survive or change the beneficiary 
he can nominate a successor to receive all the benefits 
guaranteed to the one originally selected, the premium 
being adjusted to equal that required at the ages at- 
tained. In many instances this will materially reduce 
the premium payments. The American Union alone 
gives this privilege as a policy condition. 

This company is also the first to place a valuable op- 
tion in an income policy, whereby in certain 
changes are made by the insured, premiums are de- 
creased. If the insured shall at any time authorize the 
company to pay to the original beneficiary, or to one 
subsequently selected, or to his executors, administra- 
tors or assigns, the sum insured in twenty annual instal- 
ments only, or to commute and pay their equivalent in 
one sum, the premium will be reduced by the removal 
of the deferred annuity element in the premium origin- 
ally charged. The amount of the premium thus re- 
duced and the commuted value of the instalments are 
both written in the policy 

Liberal cash and loan, paid-up insurance 
tended insurance values are 
page of the policy A special provision devised by 
this company is given, whereby, after three years, the 
reserve on a policy is applied to pay premiums and keep 
the insurance in force in case of lapse without request 
for any surrender value, thus guaranteeing each policy- 
holder (and beneficiary) against loss or the confiscation 
of any equity, if through ignorance or inadvertance, no 
action is taken to keep the insurance in force or to secure 
some surrender value 

Surplus earnings are apportioned at the end of twenty 
years among surviving policy-holders whose policies are 
in force by the payment of premiums, thus giving in- 
creased values to persevering insurants 


case 


and ex- 
written on the first 


AMERICAN UNION’S SMALL POLICIES. 

The American Union Life is pushing its small 
policies, 7. ¢., those ranging from $250 to $1,000. 
The company writes them on all its plans ex- 
cept the term contracts, pro rata. It is under- 
stood the company’s agents are having success 
with these small policies. 

++ ++ 

SOME THINGS COUNTY LIFE RETURNS SHOW. 

A study of the premium returns of life in- 
surance comipanies in various parts of Ohio, 
supplemented by some personal knowledge of 
the writings of the Union Central, which makes 
no returns, shows in an interesting manner the 
value of the personal work of a single agent or 
the power of organization of a general agent. 
Nearly every county in northwestern Ohio,known 
as McAfee’s territory for the Union Central 
that company holds a prominent place. Mr. Mc- 
Afee has succeeded in gathering around him a 
set of general agents, such as Betts of Defiance, 
Miller of Leipsic and Ellis of Bryan, that every 
month turn in a steady stream of applications, 
which in a year roll up into a large volume 
of business. He has plenty of other good 
men in the territory, as the company has over 
much of the state, but these are bunched in 
such a way that their work becomes noticeable. 
In Henry County, without a big town in it, the 
Mutual Benefit shows $8,335 as gross premiums 
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for 1898, more than twice that of any other 
company reporting, an increase of about $700 


| over 1897, and practically all the work of 


one man, E. R. Cowdrick of Napoleon. Several 
years ago a special went in there and worked 
with Mr. Cowdrick and together they made a 
clean-up. Since then he has quietly continued 
to give the company a clean, steady increase, 
although he is engaged in other business and 
unable to devote more than a small part of his 
time to life insurance. 

During the past year the Phoenix Mutual 
shows a good gain in Erie county. That is the 
bome of one of the firm of Fox & Nielsen, man- 
agers of the Phoenix. In the same way Ash- 
tabula and Geauga counties, the old home of 
General Agent Trask of the Northwestern Mu- 
tual, are strongholds for that company. The 
second company in both of these counties is the 
Aetna. In Geaugaand also in Lake, considerable 
of the Aetna’s gains are the result of the in- 
dustry of Edwin A. Johnson of Chardon. The 
big volume of premiums and good increase for 
the Northwestern Mutual in Holmes county are 
largely due to the work of District Manager 
Kochenderfer of Millersburg and in Mahoning 
county of Rice, Haney and Medbury of Youngs- 
town. One can almost tell when he is enter- 
ing the territory of O’Connor Bros., of Lima, 
by the Northwestern Mutual’s returns. The 
Mooneys of St. Mary’s own Auglaize County life 
insuarancewise for the Michigan Mutual, and 
have a good-sized mortgage on one or two ad- 
jacent counties. District Agent Wightman's 
work for the John Hancock can be seen in 
Summit County. The Canada Life made a 
great gain there last year. App & Carr, the state 
managers, are Akron men, and their influence 
shows on the returns, At Elyria the quiet work 
of Ed Marbourg of the Berkshire may be seen 
in that company’s increase last year. At Marys- 
ville may be seen the work of George C. 
Edwards for the John Hancock; at Canton, of 
J. H. Lehman of the John Hancock and Penn 
Mutual; at Urbana, of James F. Hearn of the 
John Hancock. 

There are plenty of other agents in Ohio 
whose work is shown in the returns of their 
counties, but these happen to be familiar to 
the writer. Some of these men are not 
geniuses in life insurance by any 
means. Their work is not spectacular, the 
applications they write are not for large 
amounts, yet, by steady work, they all make 
a success of life insurance. 


Company Deposits in Ohio. 


The following is a detailed schedule of secur- 
ities deposited with the treasurer of Ohio by 
the superintendent of insurance in favor of 
insurance companies from which such action is 
required : 


Atlas, London, 4 per cent U. S 
Bonds 

British America, Toronto, 4'4 percent 
Columbus, Ohio, Viaduct Bonds, 
Reg $50,000 
Toledo Park 4 percent bonds, reg. 50,000— 100,000 00 

British & Foreign Marine, 4 per cent 
U.S. reg. bonds 

Caledonian 4 per cent U.S. reg. bonds 

Commercial Union, London, 4 per 
cent U. S. reg. bonds 

Guardian Fire & Life, 4 per cent U. 
S. reg. bonds . 

Imperial, London, 4 per cent U. S. 
reg. bonds. 

Lancashire, 4 per cent U.S. reg. bonds 

Lion, London, Lucas Co. 4 per cent 
Court House bonds, reg. 

Liverpool & London & Globe, 4 per 
cent U. S. reg. bonds. 

London Assurance, 4 per cent U. S 
reg. bonds 

London & Lancashire 
S. reg. bonds 

Manchester, 4 per cent U. S. reg. bds. 

Marine, London, 4 per cent U. S. reg 
bonds 

North British & Mercantile, 4 per 
cent U. S. reg. bonds - ‘ 


Reg. 
S100,000 00 


100,000 00 
100,000 00 


1° 0.000 00 
100.000 00 


120,000 00 
100,000) 00 


100,000 00 
100,000 00 
. 100,000 00 
4 per cent | 

100,000 00 
100,000 00 


100,000 00 | 


Northern, London, 4 per cent U.S. 
reg. bonds. 10) 


WwW 
Norwich Union, 4'> per cent Butler 

Co. Bridge bonds, reg. 50,00) 

i per cent reg. U. S. bonds 50,000— 100.000 00 
Phoenix, London, 4 per cent reg. U. 

S. bonds. 10K 0 fh) 
Royal, 4 per cent U.S. reg. bonds 100.000 a9 
Scottish Union & National, Lucas Co 

i per cent reg. Court House bonds 100.000 00 
Sea, Liverpool, 4 per cent U. S. reg 

bonds. ‘ 100.000 00 
Sun, London, 4 percent U.S. reg. bcs. 1.000 00 
Union, London, 4 per cent U. S. reg 

bonds 100.000 00 
Union Marine, Ltd., Liverpool, 4 per 


cent U.S. reg. bonds 100.000 00 
Western, Toronto, 4‘ per cent reg. 


City of Columbus, O., Viaduct bds. 50,000 

i per cent City of Toledo Park bds. 50,000— 100,000 (0 
Employers Liability, 5 per cent U.S 

reg. bonds. 000 00 
Canada Life, Toledo Park bonds 100,000 00 
Fidelity & Casualty, P. C. & T. Ry. 

bonds and C. C. C. & St. 1. stock.. 1,000 00 
American Surety, “00 shares D. & H. 

Canal stock L000 C0 
National Surety, 4 per cent U.S. Cou- 

pon bonds. : 0,000 00 
Standard Life & Acc., Detroit, Mich 

Hamilton Co., O., 4 percent bds 25,000) 

Cuyahoga Co.,O0., 4 perct. reg.bds, 25,0) - 1,000 00 
Ohio Life, Cleveland, Ohio mortgages 60000 
Toledo Mut. Life, Toledo, Ohio mort- 

gages , 1,722 32 


Western & Southern Life, mortgages 100,000 

U. S. reg. bonds. 2 »,00U— 150,000 00 
Travelers, Lucas Co. Court House bds 0.000 00 
Union Central Life, mortgages 111,402 05 
Fidelity & Deposit, Lucas Co., Ohio 


i per cent reg. Court House bonds 0.000 00 
Royal Exchange, 4 per cent reg. U 

S. bonds . 100,000 00 
Palatine, 4 percent U.S. reg. bonds. 100,000 00 
U.S. Fidelity & Guaranty, City of 

Findlay 5 per cent Coupon Water 

Works bonds 8.000 

City of Columbus 4 per ct. Coupon 

Water Works bonds. 22,000 31,0000) 00 

Ocean Acc. & Guarantee, 4 per ceut 

reg. U.S. bonds. 100.000 00 
Magdeburg, 4 per cent U.S. reg. bds. 100.000 00 
American Bond & Trust, U. S. 2 per 

cent reg. bonds (par val. $42 000 0,000 00 
Maryland Casualty Co., 3 per cent U. . 

S. reg. bonds P 4 0,000 00 
Northern Central Life, Toledo, mort 

gages 10°00 00 
Toledo Life, mortgages. » 00 00 
Cleveland Life, mortgages 9.000 00 
Guarantee Title & Trust, Cleveland, 

Cert. of Deposit 201),.000) 00 





Total value of Securities Aug. 7, 18.9 


HAVE YOU SEEN 


—THE— 


NEW POLICY 


OF THE 


Provident Savings Lite’ 


IT IS THE BEST SELLING 
ON THE MARKET 


$4,042.92 








Our Business For Several Months 
Past Shows an Increase 
of 100 Per Cent. 


William Boswell & Co, 


Managers Central Department 


Headquarters: - CINCINNATI. 
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YOUR ACCIDENT POLICY 


Allows indemnity only for injuries that totally disable you 
from performing any and every duty pertaining to your 
occupation. The Preferred Accident Insurance Company 
of New York sells policies, at no greater cost, that pay 
benefits for both partial and total disability. Get an Up- 
to-Date Policy and be happy. Drop a line to NELSON 
J. EDWARDS, Manager for Southern Ohio, 110 E. Third 
Street, Cincinnati. Telephone 2652. 


_Te Preferred has s paid o over er $2,000, 000 to Claimants. 
UNIQUE. : CONSERVATIVE. 
THE NATIONAL MASONIC 

PROVIDENT ASSOCIATION, 


OF MANSFIELD, OHIO. 


Is the only Company that has ever made a continuous 
success of the sick-benefit business 


SOLICITORS WHO ARE MASONS WANTED. 





Home SEEKERS’ EXCURSIONS 


VIA 


“BIG FOUR ROUTE,” 


TO THE 


North, West, North-West, South-West, 





TAKE THE 
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NEW YORK UNDERWRITERS AGENCY 


ESTABLISHED 1864. 
Local Agents in all Prominent Localities In the 
United States. 
Office: 100 William Street, New York. 


A. & J, H. STODDART, General Agents. 








F. F.V. 


Cincinnati 
To CHICAGO. 
WASHINGTON, NEW YORK, 

PHILADELPHIA, 


CincinnaT L MILTON, pvt 0% y 


Cincinnati 
To INDIANAPOLIS. 





AND THE EAST, 


Magnificent Scenery, Observation Cars, 
and Finest Cuisine. 





VESTIBULED 
TRAINS. 
FINEST SLEEPERS 
IN THE WORLD. 








Stop en Route at one of Virginia’s Fa- 
mous Resorts. 
FOR INFORMATION ADDRESS 
H. W. FULLER, Cc. B. RYAN, 


GEN. PASS. AGT., OR ASST. GEN. PASS. AGT, 
WASHINGTON OD. Cc. CINCINNATI, oO. 


Cincinnati 





To TOLEDO & DETROIT. 


Cincinnati 
To ST. LOUIS. 

















South and South-East. 


SEPTEMBER 5th to 19th: and on OCTOBER 3d and 17, 1899, 


At ONE FARE, 


Pius $2.00 to Authorized Points in the following States : 


Alabama, Arizona, Arkansas, British Colum- 
bia, Colorado, Florida, Georgia. Iowa, In- 
dian Territory. Idaho, Kansas, Kentucky, 
Louisiana, Michigan, Minnesota, Missis- 
sippi, Missouri, Montana, Manitoba, New 
Mexico, Nebraska, North Carolina, North 
Dakota, Oregon. Oklahoma, Sovth Caro- Cash 
lina, South Dakota, Texas (September 5th and . 
i%th only), Utah, Virginia, Wisconsin, Wyo- 
ming, Washington. + 
For full information and particulars as to rates, routes 

tickets, limits, stop-over privileges, etc., call on Agents 
“Big Four Route,”’ or address the undersigned. 

WARREN J. LYNCH. W. P. DEPPE. 
Gen. Pass. & Tkt. Agt. A.G. P. & T. Agt 
CINCINNATI, O, 


The American Union Life Ins. Co 


OF NEW YORK. 


M. M. BELDING, President. CHAS. $. WHITNEY, Vice-President. 
JOHN NAPIER, Secretary. MOORE SANBORN, Supt. of Agencies. 


PERCENTAGES OF INCREASE DURING 1898. 


IR IE DINO 0s us deascsit didisdwbbsbaeues a aeawn 5 per cent. 
Increase in Insurance in Force ............... sssessees 28 
OEE GE ees ee | “ 
TE ES SeTS 


Men of character and ability desiring permanent and profitable con- 
tracts are invited to address the Company at its Home Office, 5, 7, 9, 11 
Broadway, New York. 








Contingent. 


H.W. PRICE, 
PRESIDENT 


Net Cash Surplus, 817,045.61. 


Losses paid since organization “corrected” 
Scrip Dividend paid since organization. 8,952 84 
Cash Dividend paid since organization. 


Nineteenth Annual Financial Statement of the 


Manufacturers’ and Merchants’ Mutual Insurance Company 


ROCKFORD, ILLINOIS. 


GEO. B. KELLEY, 
VICE-PRESIDENT 


F. F. WORMWOOD, 
TREASURER 


GEO. W. CARSE, 
SECRETARY 


JANUARY 1, 1899. 


ASSETS LIABILITIES 


$ 66.501 18 Interest Outstanding Scrip $ 4000 
Being oN Losses in Process of Adjustment 15,601 68 
353,466 60 Re-Insurance Reserve, ) per 

: cent. of Premiums 3.490 §9 
$119,968 08 Surplus above all Liabilities 370,512 St 


$119,905 U8 
$748,489 45 


94,564 32 


EMPLOYERS’ LIABILITY ASSURANCE CORPORATION, Ltd. 


OF LONDON, ENGLAND. 


Appleton & Dana, Managers and Attorneys United States Branch 


Original and — Liability Company. 


EMPLOYERS’ LIABILITY, ELEVATOR LIABILITY, 

PUBLIC LIABILITY, TEAM LIABILITY. 

GENERAL LIABILIT WORKMEN'S COLLECTIVE, 
PE RSONAL. "ACCIDENT INSURAN(C 


TOTAL AVAILABLE RESOURCES, = = $5,382,620.00. 


GENERAL AGENTS: 
B. M. & GEORGE D. ALLISON, Southern Ohio and Tennessee, 
38 East Third Street, Cincinnati, O 
PACKER & CLARK, Northern Ohio, 208 Superior Street, Cleveland, O. 
ROBT. ZENER & CO., Indiana and Kentucky 
Talbott Block, Indianapolis, Ind 





Sist ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY. 


U. S. Net Assets 
Liabilities ..... 
Surplus 


$9,703,581.65 
4,857,665.56 
4,845,916.09 





Cincinnati General Agency: 
J. M. DE CAMP, General Agent Ohio, Indiana, Kentucky, 


Tennessee, Arkansas and West Virginia. 


Northwestern Department : 
205 LA SALLE STREET, - - - 


ane one . at Ass't Secretaries. 


CHICAGO. 
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GERMAN 


Fire Insurance — 


OF WHEELING, W. VA. 


ORGANIZED IN 1867 
OFFICERS: 
WM. F. STIFEL, President. F. RIESTER, Secretary. 


ANTON REYMANN, Vice-Pres’t. WM. GOERING, 


S. W. RICE, Special Agent. 


Ass’t Sec’y. 


| 
| 
| 
| 
| 
| 


P. E. RASOR,-United States Manager. 


Transacts a Fire Business only.———= 


Magdeburg Fire Ins. Co. 


The Largest Fire Insurance Company in asad 





OF MAGDEBU 


Established 1844 


RG, GERMANY. 


AD. DOHMEYER, Ass’t Manager. 


FREDERIC P. OxLcort, President Central Trust Co., of New York. 
ERNST THALMANN, of Ladenburg, Thalmann & Co., Bankers, New York, 


WILLIAM ALLEN BUTLER, of Butler, Notman, Joline & Mynderse, Coun- 
sellors-at-Law, New York. 





FRED. RAUH & CO., Agents, 





The Mutual Life 


GEORGE G. WILLIAMS, General Agent, 
912 New York Life Building, 


171 La Salle St., CHIcAGo, Inn. 


CINCINNATI, OHIO. 





Insurance Company 





vv" vv vv v . 


este CONDENSED ST 
Income - - - : 
The Largest Disbursements - -— - 


Assets, December 31, 1898 
Reserve Liabilities - - 
Contingent Guarantee Fund 


Dividends Apportioned for the 


Insurance Company 
in the World 


eee 


AAA Abb bbb bbbbhhhhhhhhhhihhiidde, 


AAAAd BADAAPR ASS EABBBS a 


ATEMENT FOR 18 


Year - . 


Insurance and Annuities in Force - - - 








ys ese 
$ 55,006,629.43 
35,245,038.88 OF NEW YORK 
277,517,325.36 — 
233,058, 640.68 RICHARD A. McCURDY, 
4£2,238,684.68 President 
2,220,000.00 
971,711,997.79 esze 








—~—=—==THIRTY-FOUR YEARS OLD. 


Millers & Manufacturers 


Minneapolis, Minnesota. 


C. B. SHOVE, President. F. S. DANFORTH, Secretary. J. J. HUSS, 
Ohio in Charge of €, 
Illinois, Bellefontaine, Ohio. 


Company 


Ass’t Secretary. 


B. CORRY, Special Agent Insurance Company of the State of 


GEO, F. PENFIELD, Rockford, Illinois, General Agent for Ohio. 





Life 
Tnsurance 
Co., 


Metropolitan 


(INCORPORATED BY THE STATE OF NEW YORK) 


“The Leading INDUSTRIAL INSURANCE COMPANY of America,” 
pmincipar cities or me UNLLED STATES AND IN CANADA. 
The Metropolitan is one of the oldest Life Insurance 
Companies in the United States. It has been doing 


business for more than thirty years. It is the most 
progressive Life Insurance Company in America to-day. 


A PRESENT CLIENTAGE OF OVER FOUR MILLION POLICY- 
HOLDERS ATTESTS ITS POPULARITY. 
Assets of over Forty-three Millions of Dollars, Liabilities of Thirty-six 
Millions, and a Surplus of over Seven Millions of Dollars 
Demonstrates its Financial Stability. 





The Payment of over Two Hundred Death Claims Daily 
Telis of the Cood it Does. 





insurance in Force of Nearly $700,000,000 Attests its Creatness and 
Favor with the Public. 


Insurance 





Annual Statement, December 31, 1898. 
ASSETS tS At? $524,866.96 
LIABILITIES. 

CAPITAL $160,000.00 
Reinsurance Reserve 85,283 86 
Commissionson Uncollected Premiums, 2,850.22 
Losses Adjusted not due 8,400.56 
Unadjusted Losses 15,519.00 
Contested Losses 2,500.00 $218, 554.56 
Surplus over all Liabilities $306,312.40 
Losses Paid Since Organization .$1,182.829.86 
Dividends Paid since Organization ... 159,191.24 
OFFICERS: 


issues, through its 


Industrial Department, policies for 
small amounts for all the approved 
forms of insurance—life and increasing 
endowment—especially adapted for per- 


i Metropolitan 


sons of moderate 


means. 


Premiums 


from five cents per week upward. No 


initiation fee is charged; 


in premiums is re- 
quired. All sound 
lives from two to sev- 
enty years of age 
next birthday are in- 
surable. Claims are 
paid the same day 
proofs are approved 
by the Home Office. 


no increase 


JoHN R. HEGEMAN, President 

HALEY FISKE, Vice-President. 

GEORGE H. GAstTon, Second Vice-President, 
GEORGE B. WOODWARD, Secretary 

J. J. THompson, Cashier and Ass’t Secretary 
JAMES M. CRAIG, Actuary. 

JAMES S. ROBERTS, Ass’t Secretary 
STEWART L. WoopFrorD, Counsel 

THos. H. WILLARD, Chief Medical Examiner 








Permanent, 
Profitable and 
Progressive 
Employment. 


Any honest, capable, 
industrious man, who 
is willing to begin at 
the bottom and acquire 
a complete knowledge 


of the details of the business by diligent study 
and practical experience can, by demonstrating | 4T¢ Clear, 
his capacity, establish his claim to the highest 
It is within his certain 


position in the field. 


reach. The opportunities for merited advance- 
ment are unlimited, 
will be furnished upon application to the Com- 
pany’s Superintendents in any of the principal 
cities,or to the Home Office, 1 Madison ave.,N.Y 


HE Metropolitan issues, through its 
T Intermediate Branch, even $50 poli- 
cies on men and women from ages 
18 to 65, nearest birthday, premiums pay- 
able yearly, half-yearly or quarterly. 
They are in full benefit on the date of 
issue, Conditions are plain and simple 
and easily understood. They stile 
in profits; with few 
conditions and liber- | 
al concessions, The 
Metropolitan fur- 
nishes insurance 
that can be absolute- 
ly relied upon and at 
solow acostthat none 
need be without it. 


Ordinary 





those of other 





| or quarterly. 


claims. 


HE Metropolitan issues, through its 
] Department, 
$1,000 and upward on plans adapted 
to all situations and circumstances of 
life, at rates considerably lower than 
first-class companies. 
| Premiums are paid yearly, half-yearly 
Policies are free from re- 
strictions as to travel and residence 
concise business contracts; 
leave nothing to the imagination; bor- 
row nothing from hope ; 
provision in dollars and cents, and pro- 
All needed explanations, Vide for the immediate payment of 
Dividend-paying policies hav- 

ing the amount of hividend 


AGENTS 
WANTED! 


policies of 


make definite 


guaranteed. 














ooo 














THE WESTERN 


PROVIDENT LIFE AND TRUST C0. 


OF PHILADELPHIA. 


INSURANCE IN FORCE, - - = - $122,735,550.00 
ey a atl ee 37,395,017.01 








VIDENCE of the skillful and faithful management of this Company is found in its 
E exceedingly low expense rate, and the remarkably favorable rate of mortality. 
For the full period of its existence, the death rate has been only .61 of the rate indica- 
ted by the authoritative tables. 

The Provident Life and Trust Company has been conducted in accordance with 
the idea that Life Insurance is a sacred trust, and the best management that which 


secures permanence, unquestioned safety, moderate cost of insurance, fair and liberal 
treatment of policyholders, and which best adapts plans of insurance to the needs of 
the insurer. That the Company has not been excelled in accomplishing these results 
is matter of record. 


Correspondence with Agents solicited. } 
WILLIAM D. YERGER, Generar Acent Western Ounio, 
METHODIST BOOK CONCERN BUILDING, CINCINNATI, OHIO | 
S. S. SAFFOLD, Gewnerat Acent Eastern Ounio, 
706-710 GARFIELD BUILDING, CLEVELAND, OHIO. 


| GEO. W. MORRIS, President. 


| Assets December 31st 1898 
| Surplus, 4 per cent..... eierawke - 167,392 64 
| Surplus, 4% per cent. 


UNDERWRITER. 15 


—_—THE—— 


MUTUAL [ |FE INSURANCE Co. 
OF KENTUCKY 
INCORPORATED 1866. 


W. W. HITE, Vice-President. 
DAVID MERIWETHER, Treas. 


Louisville, Ky. 
$2,839,920 30 


WM. W. MORRIS, Secretary. 
Home Office, - - 


335,800 00 
Total Death Claims and E ndowments Paid 3,038,399 64 


$200,000 in Bonds deposited with the State Treasurer tor the 


| Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proot of death. 


ROBERT SIMPSON, State Agent Ohio, and Kenton & Campbell Counties, Ky. 
Pike Building, - CINCINNATI, OHIO. 
Cc. F. WHIPPLE, General Agent, 715 The Cuyahoga, Cleveland. 





fe Western and Southern 


Life Insurance Company, 


Oe" GEN OLIN IVT ATs, OFTO. 


PAID-UP CAPITAL, - -= -= = = = 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


ANDREW M. SWEENEY, SAMUEL QUINN, 


WILBUR 8. WYNN, 
President. V.-Pres't & Supt. of Agts. 


Secretary and Actuary. 


THE STATE LIFE INSURANGE COMPANY, “isnt inca” 


The largest and most progressive Old Line Company in the world for its age. 


Insurance in force December 31, 1898... .. dint eeadnas 2 .$17,049,000 
Surplus over all liabilities, saved out of the business . 7s 116,247 
Deposit with the State of Indiana for the protection of all its policy-holders 165,000 


No other Company can furnish as great a record for its first five years. 


The State Life Insurance Company is incorporated under the new legal reserve 
compulsory deposit law of Indiana, which is acknowledged by the best insurance 
authorities to be the most complete law for the protection of the policy-holder ever 
enacted in this or any other country. 

Under this law the Company is required to maintain the full legal reserve on all 
its policies, according either to the American Experience Table of Mortality and 4 
per cent. interest, or the Actuaries’ Table and 4 per cent. (the highest legal standards 
recognized), and to deposit with the Auditor of State in certain prescribed securities 
annually an amount equal to such reserve ; thus it safeguards the funds contributed 
by policy-holders. first, by defining the class of securities they shall be invested in, 
and second, by requiring that the State Department shall be the Custodian of the same. 

The Company issues all forms of life and endowment insurance, annuities, guar- 
anteed installment and investment bonds, with loan, cash and paid-up values, exten- 
sions, etc. New and desirable territory for capable men. Contracts direct with the company. 


$100,000.00 


k= GOOD LIVE AGENTS WANTED. 


Mutual Reserve fund Life Association 


FREDERICK A. BURNHAM, presivent 


Mutual Reserve Building, New York City. 





INCOME DURING 1898, ° . . . ° 
DEATH LOSSES PAID, 1898, ° ° . ° 
TOTAL PAID MEMBERS, 1898, . . . . 





$6, 134,327.27 
$3.887.500.95 
$4,584.095.12 





- 





Total Death Losses paid by Mutual Reserve Fund Life Association 
since organization, over 


THIRTY-SEVEN MILLION DOLLARS. 


< * Massachusetts Mutual Life Insurance Co." 


INCORPORATED 1851. 


Assets Jan. 1, 1899, $22,035,448.27. 


Liabilities, $20,075.945.11. 


Surplus, $1,959,503.16. 


Definite paid-up and cash surrender values written in every policy. 


JOHN A. HALL, President. 


CINCINNATI OFFICE: 201 Johnston Building. - 


HENRY M. PHILLIPS, Secretary. 
F. C. CROSS, Manager. 








The Best Dy Ms Tye The Best 
Policies, es ido JG wet o Commissions, 


OF NEW YORK. 


ACTIVE AGENTS WANTED 


KIMBALL C. ATWOOD, SEc’y, 


256 and 257 Broadway, - NEw YORK. 
ASSETS, over 


e e ° ° . BG00,000 
Surplus to Policy holders, ® ° ‘ 


276,000 | 


». CONSULT.. 


THE 


3 INSURANCE DEPARTMENT 


~ THE GLOBE GOMPANY 


CINCINNATI, O., 








IF YOU WISH TO OPERATE 
THE CLERICAL WORK IN 
YOUR OFFICE ON 
MODERN BUSINESS 
PRINCIPLES. 





————————S 
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Ohio Mutual 
FIRE INSURANCE CO. 


OF SALEM, OHIO. 


Assets April, |877, - - . $50,000 
Assets April, 1898, ° . : $750,000 


Does Exclusively an Agency Business. Agencies in all 
the Cities and Principal Towns of Ohio. 


Richland 


Mutual Insurance Company, 


CHARTERED 1851 


MANSFIBLD, OHIO. 


DIRECTORS: N.S. Reed, J.C. Larwill, H. R. Smith, J. W. Jenner, G. A. Clugston 
H.C. Hedges, W. W.Cockley, A.C. Cummins, J. A. Rigby. 


Assets, $1,600,000.00. 


H. R. SMITH, President. R. SMITH, Secretary. 


1846 rHE— 1899 


WESTERN MULUAL 


FIRE INSURANCE CoO. 
OF URBANA, OHIO, 


Writes Ohio Business Only, 


Premium Notes $405,963.00. 


W. R. ROSS, President. C. A. ROSS, Secretary. E. T.O’KANE, Ass’t Secretary. 








Incorporated April 17, 1876. 


THE 





Cential Manufacturers Mutu! EEERE 


VAIN WERT, OHIO. 
Liability of Members to Assessment, $341,435.10. 


Total Cash Assets $108,618.32. 


H. V. OLNEY, President. 


CRAND 


Net Gash Surplus $18,940.97. 


Began Business October 2, 1876. 


Net Cash Surplus 860,086.93. | 


F. W. PURMORT, Secretary and Treasurer, | 





TWENTY-FIVE YEARS OLD. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE Co. 


J. W. WAGNER, President. 
J. M. Cook, Secretary. 
Premium Notes, $500,139.00. 
Net Cash Surplus $23,575.91. 


Transacts an Agency Business in Ohio, 


OF MANSFIELD, O. 








“MARYLAND CASI JALTY CO., 
Surplus : . 600,000 

Employers’ Liability, Workmen’s Collective, ) 
"} INSURANCE 

Automatic Sprinkler, and Steam Boiler . . 
ree ony Non eat Virgina?" PRODUCING AGENTS WANTED, 
0S New England Building, C ee Ohio. 
INDUSTRIAL 
Policies Easy to Sell. 
AGENTS WANTED. 


BALTIMORE. 

Capital paid in cash 76 be $750,000 
Surplus to Policy-holders $1,350,006 
Writes desirable contracts covering 

Public and Landlord’s Liability, Teams, 
Individual Accident, Plate Glass, Elevator, . 
The Highest Grade and Most Thorough ete of Inspections 
Guaranteed Elevator and Steam Boller Policy Holders. 
The Strongest Casualty and Accident Company. 
BROWN & WATSON, > Gomanet Agents Ohio and West Virginia, 
3 Masonic Temple, Cincinnati, Ohio 
ORDINARY and 
BOTH SEXES, AGES 1 TO 70. 
Amounts $15 to $100,000. 
The Prudential Insurance 
Company of America. 
Home Office, NEWARK, N. J. 
HENRY BOHL, Sup't of Agencies, Ohio and Indiana, COLUMBUS, 0. 








J. W. CHAMPLIN, eresivenr. W. FRED MCBAIN, sec’y anv manacen. 


MICHICAN’S =, 
LEADINC COMPANY. 








FIRE INSURANCE 
COMPANY, 


GRAND RAPIDS, MICH. 


RAPIDS 
- Ween Salvage. Wrecking Azency 


Handlers of all kinds of 


FIRE AND MARINE SALVAGE. 
“Nos. 207 and 1 209 M Madison Street, 


CHICAGO. 
SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275. 


Continental Assurance Company 


OF NORTH AMERICA. 


Cash Capital and Surplus, $260,000.00 
General Offices, DETROIT, MICH. 


~ ACCIDENT, HEALTH AND PLATE GLASS 
, INSURANCE. 


Write for circulars on New Up-to-Date Accident 
and Health Policy. 


Pay 104 WEEKS for ACCIDENT: 26 WEEKS for 
SICKNESS, and covering over 200 diseases. 


ACTIVE AGENTS WANTED. 
Cincinnati Office, 829 Pike Bldg. 
Cleveland Office, - - 221 Hickox Bldg. 

















